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The Nevada State Dental Convention will be held in Las Vegas, from May 10 to 12. 


In this issue: 
ARE DENTISTS PAID ENOUGH? 





GEVRAL 


Vitamin-Mineral Supplement Lederle 


14 vitamins —11 minerals ... broad supplement to offset nutritional 
deficiencies often first manifest in dental disorders and, thus, frequently 
subject to first diagnosis by the dentist. Economical, completely 
acceptable, once-a-day dosage, oil-free, powder-filled. 


In attractive Jubilee Jar of 100, and botties of 30 and 250. 


LEDERLE LABORATORIES, A Division of AMERICAN CYANAMID COMPANY, 


Pearl River, New York 




















SUPERIOR 
TO ASPIRIN OR 


ASPIRIN... IN THE 
MANAGEMENT 
OF DENTAL 
PAIN 


The widespread 
acceptance of Anacin Tablets 


by the profession is overwhelming a. | 
evidence of their safety andeffectiveness. “~_. 
The rationale may be simply explained: —— 


Anacin is superior to aspirin or buffered aspirin. hee: 
Medical literature substantiates that a combination of ingredients is 


better tolerated, is more effective and smoother in action than equivalent 


doses of any one used individually.!.»3 Anacin is such a formulation. 


One ingredient in particular (acetophenetidin) exerts more selective 
sedative action and is efficacious in diminishing apprehension and tension 


as well as affording rapid and prolonged analgesia.* Excellent 


tolerance. Preferred by more dentists than any other analgesia. 
References: 1. Goodman, Louis S 


A ways 
ANACIN’ 
and Gilman, Alfred: The Pharma- 


cological Basis of Therapeutics, sec. 

ed. 1955. 2. Krantz and Carr: Phar- 

macologic Principles of Medical FOR A BETTER TOTAL EFFECT 
WHITEHALL LABORATORIES, 





Practice, 1954. 3. Hammes, E. M., 
Jr.: Pain-Relieving Drugs, J. Lancet, 
79 :67, Feb. 1952. 4. Wolff, Harold G.: 
Headache and Other Pain, Ox. Uni- 

NEW YORK, N.Y. 


versity Press, 1948. 








ROWER DENTAL MFG. CORP. 


Please send me the following items 
through my dealer: 


{ liquid 
} Paste 


PERIODONTAL PACK : 


Combinations 


PULPDENT 


oz 
16 oz 


Single 
AMALGAM End 


CARRIER Double 


End 
SOF -Ti 
SALIVA EJECTOR 


SOF-Ti TIPS 
(card of 3) 


oz. 


(15 cc.) 
(§ Gm.) 


Powder 
Liquid 
Powder 
Liquid 


(reg.) 
(large) 
(Jumbo 


(reg.-large) 
(reg.-Jumbo) 


(odult) 
(child) 


(adult) 
(child) 


QUANTITY 


Boston 16, Mass., U.S.A. 


$2.50 
1.50 


3.25 comb. 


8.75 


comb. 
475 
4.75 
5.75 
7.50 
9.00 


ea. 


eo. 
eo. 
2.50 
2.50 


ea. 
ea. 

1.00 card 
1.00 card 


NEEDLE GUARDS how 
IMPRESSION TRAYS 

RUBBER MODEL FORMERS 
WOODEN TOOTH WEDGES 


COTTON DISPENSER 


Set of 3 


(Set of 8) 
(Set of 4) 
(Box of 800) 


Straight — (narrow) 
T-BANDS Box of 100) Curved 


—_... (medium) 


COLLIT'S RAPID X-RAY DEVELOPER 


EEE eS SE SS EE EE 


STREET 








% 


icity ARR sale atc, we ES oa | 







gowt* 









‘ 
t 


ih ie | f « i a 









j : 

















FILL OUT COUPON 


(Please Print) 


and 


MAIL TODAY! 





The Publisher's 
CORNER 





No. 452 


By Mass 


A Reader Remembers 


THE PIECE about “Letter Men” in 
December ORAL HYGIENE caught 
the eye of an old friend of whose 
friendship the Corner had not 
previously been aware. Doctor 
Richard P. Strahl of 1025 Medical 
Dental Building in Portland, Ore- 
gon, was writing his first letter to 
the magazine. “Dear Mass,” he 
wrote, “For I know you far better 
by your nickname than by your 
given name.” Then there followed 
quotes from old, old COoRNERs, 
copied by Dick Strahl “from issues 
that must have appeared at the 
beginning of the Continental con- 
flagration, World War II.” Here in 
the current CORNER there’s room 
only for what you might call quotes, 
for example: 


“You can’t help marveling at 
British calm. A little calm now and 


then might be good medicine for 


us Americans. Our tendency is to 
make a big, beetle-browed problem 
out of a good many things that 
don’t really matter.” And another 
quote: 

“Last month in Chicago, in hotel 
lobbies and bedrooms, I heard var- 
ious phases of the dental business 
discussed by men who seemed to 
believe that the very stars and 
planets in the firmament will come 
crashing down if this thing hap- 
pens or that thing doesn’t happen 
in our quaint little field. Last week 
at the New York Greater Dentistry 
Meeting, I heard the tense voices 
of dentists vibrating to the same 
tune. There are men willing almost 
to die for a so-called scientific 
theory, or for a technique, or for 
a magazine. I am not—not any 
more. You are looking at my favor- 
ite periodical, my favorite among 
all the world’s journals, my dear 
little ORAL HyYcIENE. But with only 
one life to give, and not a great 
deal of that left, I do not intend 
to give it to this superb little book.” 

And Dick Strahl kept on quot- 
ing: “There was a time, before I 
became old, and mellow, and calm, 
when bright and early each morn- 
ing I presented myself as a human 
sacrifice upon the altar of this pa- 
per. It is one thing to go to work 
in the morning, it is something 
quite a little different to go to work 
all aquiver to bleed and die for 






































What do you want in a dental unit? 


























Dentalair has everything! 


The new Dentalair Unit has all the fea- And talk about patient comfort! Unso- 
tures necessary for modern dentistry—yet _licited quotes from patients —“completely 
performs every operative procedure in’ at ease”...“better than the regular drill” 
strict classical manner! No new tech- _...“did you do anything?”— testify to their 
niques to learn—there’s no need for “strok- complete acceptance of this new unit. 
ing” or “brushing,” since both torque and Check the features described here, and 
speed are controlled by a touch of the _ then try Dentalair for yourself, at your next 
finger. Dentalair provides full, normal tac- convention. Or, write for the name of your 
tile perception at all times, especially im- nearest dealer, who will arrange a demon- 
portant when visibility is limited. stration. Address: Dept. OH-15 





AIR TURBINE 





ey } Precision-made by Atlas Cop- 
TWO HANDPIECES te co, world’s largest manufac- 
Dentalair comes complete with turer of pneumatic equipment. 


contra-angle and straight hand- 
pieces; eliminates time-con- 
suming changeovers. (Single 
handpiece unit optional.) 


VARIABLE SPEED —at your fingertips! 
Fingertip control varies speed quickly and 
without the need for awkward floor rheostats. 


HIGH OPERATING SPEEDS 
The high speed Dentalair hand- 
piece (0 to 175,000 turbine 
rpm) does more work in 
an eight-hour day than 
any other unit. 


TROUBLE-FREE 
SERVICE 

... thanks to precision 
design of every part. Ex- 
ample: After nine months’ 
continuous use, a contra- 
angle handpiece required 
replacement of just one 
$8.00 part. 

















| AUTOMATIC SPRAY SERVICE INSURED 

» f yy Fully-adjustable air-water mixture ... A five-year insurance 

can be shut off completely. policy with the world’s 

ee largest and oldest in- 

ACCEPTS STANDARD SHANK BURS, ETC. surance organization 

Protects investment in present burs, discs, steels, guarantees spare part 
stones, diamonds, and carbides. availability. 










Dentfatiairr 


610 industrial Avenue Stats Copco 930 Brittan Avenue 


Paramus, New Jersey San Carlos, California 











National Representative: Parkell Company, 23-06 31 Avenue, Long Isiand City 6, N.Y. 





the job, whether the job is the 
magazine business or dentistry.” 
Dick’s quoting continued: “For 
years, | was the self-appointed 
human sacrifice on ORAL Hy- 
GIENE’S altar. The bleeding and 
dying were mental, of course, but 
that’s the worst kind. Worry, as a 
rule, is worse than the thing wor- 
ried about, even if it happens, 
which it generally doesn’t. Strange- 
ly enough, it was the Depression 
that fumigated my mind. What 
really happened I guess was that 
I broke my worrier in 1932 when 
we started the new Dental Digest 
just about 15 minutes before al- 
most everyone stopped advertising. 
Worries became so numerous that 
it was necessary to list them lest 
any be overlooked. One day I real- 
ized that although I was worrying 





as fast as possible, I was still way 
behind. 

“Worrying about that, I began 
to think that maybe the added 
strain would kill me. Then it some- 
how occurred to me to think the 
thing through. Suppose that worry 
did kill me. Suppose my family or 
some friend arranged with the 
tombstone people to carve the real 
truth on my stone. What would the 
real truth be? At that point, in my 
mind’s eye, I could see the tasty 
design, see the lettering itself: 
MerRWIN Massot. HE Diep BeE- 
CAUSE OF WorrY ABOUT DENTAL 
ALMANACS. R.I.P. 

“Everybody, I decided, who hap- 
pened by and read the inscription 
would laugh like hell. And, after 
all, you can’t have people laughing 
at your tombstone.” 
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TIME SAVERS 


To Make Your Young Patient 

e Cooperative e Friendly 

e Ask for More Appointments. , 
 agel 


GOLD, SILVER end 
COPPER PLATED. 




















KUMFORT-TYME CO. 








WORK LIKE A CHARM” 
Awards are so inexpensive and save 
valuable chair time. Carefully de- 
signed in good taste — not to of- 
fend parents or schools. 

FOR THE BEST — SPECIFY K-T AWARDS 
At Your Reguler Deecler. 


CALIFORNIA 








BUY 
SECURITY BONDS 








ORAL HYGIENE 














AMOSAN produced improvement in the 
treatment of gingival inflammation. 


oO 
93 <> ZO AMOSAN (Sodium Peroxyborate Mono- 


hydrated buffered with Sodium Bitar- 


Kftfective in trate Anhydrous) used as a mouth rinse, 
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is a 93.3% effective ancillary agent in 

, a yy‘ rs the treatment of inflamed bleeding gums. 

Grin Bival  Migaiy controlled trigle-blied andy et 

> 4- a leading medical center! produced those 
bleec 11m » O convincing results. 


A typical case history: 














AMOSAN is aconcentrated oxygenating agent that combats anaerobic 
oral bacteria without the hazards and expense of antibiotics. It also has 
detergent and hemostatic actions, yet is gentle and non-irritating with an 
almost neutral pH (approx. 8).2 Low surface tension (37.3 dynes per cm.) 
of AMOSAN solution promotes pocket penetration. 

At the first sign of bleeding gums, gingival recession or tooth mobility, use, 
recommend and prescribe AMOSAN. 


AMOSAN 


Samples and professional literature available on request. 
THE KNOX COMPANY 1400 Cahuenga Bivd., Los Angeles 28, Calif. / Fort Erie, Ont., Canada 


1. The New York Hospital—Cornell Medical 2. Behrman, S. J.; Fater, S. G.; Grodberg, 
Center, Presented as a Scientific Exhibit D. L.; An Evaluation of Oxygenating 
at the American Dental Association Agents in the Treatment of Gingival 
Annual Session, November 1957. Inflammation. J, Dent. Med., Oct. 1958. 
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-».- FOR ALL PHASES OF DENTISTRY 


through the addition of a Hek Seat, Back Rest and Head Rest on a conventional 
dental chair. The result—a modern yet professional looking chair affording the 
ultimate in patient comfort. Subtle, soothing vibrator optional. 
An ever-increasing number of dentists throughout the U. S. and Canada 
are endorsing this significant advancement. 
For additional information about converting your present dental chairs, 
see your local dental supply dealer or write to: 





[ETT] maNuFACTURING CO., 25 DORMAN AVE, SAN FRANCISCO 24, CALIF 
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Crescent 


ALGINATE 








Crescent quality trays for taking highly accurate alginate 

impressions for bridgework of every type and technic are now available 
in convenient sets of nine. Designed to satisfy every requirement these trays 
are carefully made of heavy gauge aluminum, and highly burnished for easy 
removal. The complete assortment, illustrated above, only 
$4.05 through your dealer. 

Other Crescent trays are made in a wide variety 
of designs for every impression pur- 
pose. Write today for the free 
Crescent Tray catalog. 









At your dealer's 


CRESCENT DENTAL MFG. CO. 
1839 S. Pulaski Road, Chicago 23, Illinois 
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atients 
Desire 


























High Rotary Speeds Demand 
the Anesthetic with... 


P 1) 


Yes... patients do desire a duration of anesthesia 

that keeps them comfortable while you do your unhurried, 
meticulous job... but then doesn’t linger unnecessarily 
long after you've dismissed them. 


PAOLA ER ALE IE ARE APG PORT 





— 


In fact, isn’t that precisely the type of duration you, 

too, desire? Not so short that you have an agitated patient 
requiring reinjection...not so long that you have 

a patient disgruntled by protracted paraesthesia. 





That’s the duration you get with RavocaInE HC] 0.4% 
and Novocalin 2% with Neo-CoseErrin 1:20,000 and, 

of course, you also get these other fine features for which 
this solution is acclaimed: 


e Extremely Fast Onset 
e Unprecedented Depth 
e Unsurpassed Tolerance 


Go ALL Modern—Order your supply today 
in standard or short size cartridges. 


RAVOCAINE in “°-NOVOCAIN 


Brand of propoxycaine HCI Brand of procaine HCI 


wt MEO-COBEFRIN’ 


Brand of levo-nordefrin 
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z *HEO-COBEFRIN, NOVOCAIN AND RAVOCAINE are the trademarks 
656 / ee (Reg. U.S. Pat. Off.) of Sterling Drug Inc. 
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and poor mouth hygiene results 




















put your 


ratient on § MREKrModent 


Tooth Paste... for hypersensitive teeth 


4 
& 
Sl 


The most recent report’ on Thermodent, in which 74 patients were studied, 
states that 77% realized moderate to complete relief of hypersensitivity. In | 
increasing numbers, patients who formerly could be treated only occasionally 
now enjoy continuous relief through routine brushing with this ‘‘at-home”’ 
adjunct to office therapy. Not only can they tolerate hot and cold food and 
drink in comfort, but daily brushing without pain is once again possible. 
Regular use of Thermodent also helps to overcome the discomfort of dental 
instrumentation. 


Promoted only to the dental profession, Thermodent is available in 2-oz. tubes 
at all pharmacies. 


1. Abel, I.: Oral Surg. 11:491, (May) 1958. 


Thos. Sane ng E Go. Inc. 155 East 44th St., New York 17, N.Y. 
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PREFERRED IN 49 STATES 


... for faster amalgam work 


Dentists like Micro’s ease of use Pre-loaded in 
special capsules, pellets of Micro and Micro 
Non-Zine Alloy are ready for instant amalga- 
mation at the chair. 





Dentists like Micro’s work ng prope ri7ves Smooth 
mix. Plump, fat amalgam that’s buttery slick 
without graininess. Dense, cohesive structure 
. . . not springy. Fast initial set for instant 
carving. Rapid development of strength. 


MICRO ALLOY PELLETS 


Doctor, we've used 
Micro Pellets for almost 3 years now! 


LCT cman. MARNRAERERARI TSS 


me 


How did we get along 
without them? 





T Chewing efficiency of natural 
teeth can be measured clinically 
in terms of the number of chews 
necessary to reduce food to a spe- 
cific degree of fineness. The effi- 
ciency of dentures can be measured 
in the same manner. 


2 With normal efficiency rated 
at par 100, the average efficien- 
cy among one hundred denture 
wearers dropped to 26. This loss 
was due partly to the discom- 
fort and shock of chewing and 
partly to denture instability. 


r ALKALINE 
DENTURE 


POWDER - . ' 
FASTEETH is the alkaline fixative 


powder that is made exclusively by 
Clark-Cleveland, Inc., Binghamton, N. Y. 





Eating Efficiency 
with Dentures 
Raised Immediately 


At least 74% of the normal chewing 
efficiency of natural teeth is lost 
in the average denture. Now, 

a special powder helps restore it. 


3 Average eating efficiency rose sharply to 35 when 
FASTEETH fixative powder was sprinkled on dentures. 
FASTEETH forms a cushion between plates and sensitive 
gums relieving irritation and distributing shock. It also 
stabilizes dentures and makes it easier to eat the essen- 
tial foods such as meats and fruits. It adds immeasur- 
ably to the attitude of the patient. 















THE TRANQUILIZER UNIQUE IN DENTAL PRACTICE 
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ost time due to chair fear or “drill 
F consciousness” is minimized. On 
' ATARAX, calming effect was noted 
in 71% (30 out of 42) of tense, anx- 
ious patients given therapeutic 
dosages 10 to 15 minutes before 
treatment.! 


In lengthy procedures: “All of 150 pa- 

‘i =sétients' remained fully conscious and 
'i—)~=— so ambulatory on ATARAX after oral sur- 
i sé, including many prolonged opera- 
tions.”2 Reaction to external stimuli was F 
unaffected, even though fear and apprehen- 
sion were completely insulated. 


plus ... RAPID ACTION — ATARAX generally D 





takes effect within 15 minutes. SAFETY — Virtual } 

y absence of side effects, safe even in children. O 
FLEXIBILITY — Tablets and syrup. Ir 
ae br 

hig * | O} 


(brand of hydroxyzine) 


Dosage: Adults. Good-tasting syrup, 1 

tablespoon, or one 25 mg. tabiet. Or 

you can prescribe 5 or 10 tablets for 

the patient to take at home. Children, 

lor 2 10 mg. tablets or 1 to 2 tsp. syrup. ' 
B 


New York 17, N. Y. 
Division, Chas. Pfizer & Co., inc. 
Science for the World's Well-Being | 





; Suggest dosage be taken approximately 
a 1 hour before each visit. 

: e Supplied: Syrup, in pint bottles; tiny 10 
mg. (orange) and 25 mg. (green) tab- 
lets, bottles of 100. 


References: 1. Graver, D. E.: Dent. Survey 
34:1025 (Aug.) 1958. 2. Abramson, A.S.: J. j 
South. California Dent. A., in press. 
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Oral Hygiene 


the first step in caries control 


Dentists agree that they can help prevent caries better if they first 
obtain their patients’ cooperation in good oral hygiene. Because new 
Ipana® is so effective in its detergent action and is pleasant-tasting for 
breath-refreshing benefits too, patients are encouraged to develop good 
oral hygiene habits. They are more likely to realize the importance of 
proper brushing and regular dental checkups. 

tire mouth, to help prevent bad 


ipa 
breath, and has a pleasant taste 


ANOTHER FINE PRODUCT OF BRISTOL-MYERS and refreshing after-taste. 


Bristol-Myers Company, 19 West 50 Street, New York 20, N. Y. 


New Ipana with WD-9 (sodium 
mn om nee lauryl sulfate)...is twice as ef- 
fective against decay bacteria as 
any other leading tooth paste. 
Ipana thoroughly cleans the en- 
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A unique 
opportunity... 


Own a high 
profit business 
that runs itself 


OPEN A PHILCO-BENDIX SELF-SERVICE LAUNDRY STORE! 


Today, many doctors, lawyers and profes- 
sional men of all kinds are going into the 
self-service, coin-operated laundry busi- 
ness. The reasons are obvious. Many of 
these new-type laundry stores are deliver- 
ing a 25% return on a small capital in- 
vestment. 


Here are some of the facts: The coin- 
operated laundry is one of the fastest 
growing businesses in the country. Cus- 
tomers simply come into the store, wash 
and dry their clothes in metered machines 
and leave. 


Minimum supervisionrequired: A Philco- 
Bendix coin-operated laundry needs no 
attendant. Only a couple of hours a week 
is required to empty the coin boxes and 
supervise efficient operation. There are no 
credit problems—strictly a cash business. 
Machine repair and daily maintenance 
are contracted to local people. You can 
spend full time with your regular business 
or practice and let the coin store run 
itself. 


Why are they so successful? Coin-oper- 


PHILCO CORPORATION 


Commercial Laundry Adv. Dept. OH-1 
Tioga and C Streets, Philadelphia 34, Pa. 


Please send me information on Philco-Bendix 





Commercial Washers ...also the name of my 
local distributor. 

ESTEE ewe Lee oo 

Address_ neni ie a nee 
City Zone___State 
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ated laundry stores offer customers up 
to a 65% saving over attended-type wash 
and dry service. They are convenient for 
busy people because they remain open 24 
hours a day, seven days a week. They give 
customers a chance to do their own wash- 
ing—their own way. 

Small initial investment: The overall cost 
of opening one of these stores, equipped 
with Philco-Bendix Commercial Washers, 
the only complete line of commercial 
washers engineered for coin use, is sur- 
prisingly low. Only a small initial invest- 
ment is required. The balance may be 
financed through Philco Finance Cor- 
poration. Return is so rapid that many 
investors amortize the total cost within 
a year. 


Act now! Investigate this exciting new 
business opportunity today! Send the 
coupon below for full information. Com- 
plete data on business locations in your 
area and valuable help in all phases of 
planning, financing and promoting a coin- 
operated laundry store are available from 
local distributors. 
Philco-Bendix Commercial Laundry Equipment 
| is brought to you by Philco Corporation 


PuiLco = 


BENDIX - 





COMMERCIAL LAUNDRY SALES 
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More and more dentists are prescribing fixed bridge- 
work for their patients. This trend to permanency 3 
in prosthetics has been considerable within the last t 
few years and continues unabated. The results are 
better aesthetics, greater functional perfection, avoid- § 
ance of adjustments, complete satisfaction. The res- 2 
toration becomes a part of the wearer. 
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Spyco ta is increasingly preferred 


by many for its assurance of ALL of the physical properties 
and aesthetic qualities requisite not only for fixed bridges, 
but also for hard inlays, % crowns and abutments subject to 
maximum stress. It has outstanding strength and hardness_ | 
to defy the severest stresses, to resist marginal distortion 
and warpage under the most trying circumstances. Spyco | 
_ #6 has a beautiful, light coin color. It complies with A.D.A. | 
| Specifications #5, Type C Inlay Golds. Only $2.15 per dwt. 
at your dealer’s. 





SPYCO SMELTING & REFINING CO. 
os eo ee — ol bdo Mallge mE) ia 1-3 ee i falal-t- Solel itm am lala e 










‘NOW! throw-Away : 


® 
SOAP CARTRIDGE 


Exclusive with 


Ped O Flr 





Foot-operated 
SOAP DISPENSER 
SYSTEM 





Disposable cartridge puts an end to messy 
refilling of surgical liquid soap containers and 
provides for fast replacement with no adultera- 
tion of contents. A touch of the Ped-O-Flo foot 
pump and Anasep soap is instantly in your 
hands. 

















ANASEP IS KIND TO YOUR HANDS 


Fortified to surgical scrub stand- 
ards with G-11*, Hexachlorophene. 
Continuous use of Anasep leaves 
a bacterial mantle of protection on 
the skin after rinsing. The low pH 
aids in keeping hands soft and 
smooth even after repeated 
washings, * TRADEMARK OF SINDAR CORP. 





Foot-operated 
e*ee#ee 
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PECK’S PRODUCTS COMPANY 
610 E. CLARENCE AVE., ST. LOUIS 15, MISSOURI 







iNTROV FER 



















oF Please send me one PED-O-FLO dispenser and case of 8 p 

5 5 re ANASEP cartridges—a $20.50 value, now only $13.50. = « 
only 13 Nome 
for dispenser and — ; 
6 months’ supply City Zone State s 
of soap > pL ME| | MY CHECK ENCLOSED | | = $ 


@eeeeeoeeeaeeeeeeeeseeeeseeeeeerveeeeeeaeeeee 


Extracted molar with gross stain, cal- 
culus, cervical erosion, caries 


‘ 


RAPID METHOD FOR 
PROPHYLAXIS AND 
CALCULUS REMOVAL 


® Complete prophylaxis and deep 
scaling is now routinely done in one 
sitting by users of the Cavitron “30” 
Portable Prophylaxis Unit, with a 
saving of up to 50% in chair time. 
Effortless 


Instead of fatiguing hand instru- 
mentation, the operator merely guides 
the lightweight handpiece along the 
tooth, quickly dislodging subgingival 
and supragingival calculus. Stubborn 
surface stain, so resistant to conven- 
tional procedures, is also easily re- 
moved. Crown and root surfaces are 
left velvety smooth. 


The Unit is fully portable, can be in- 
stalled in minutes. Supplied with basic 
set of prophylaxis tips; tips for amal- 
gam condensation, gingivectomy and 
root canal therapy also available 


The same tooth after cleaning with the 
Portable Prophylaxis Unit 


Clear Field 

A continuous water spray washes 
away debris, maintaining a clean, 
clear field. No abrasive is used. Vision 
is good; ready access to all areas is 
provided by quick-snap-in tips avail- 
able for use with the Unit. 


Gentle 


Patients report that the procedure 
is extremely gentle, with complete 
absence of unpleasant scaling sensa- 
tion. Tissue laceration, bleeding and 
postoperative sensitivity are virtually 
eliminated. 

Private Demonstration 


For information on a demonstration 
in your office by your local Cavitron 
dealer, mail the coupon below—now. 


CAVITRON EQUIPMENT CORP. 
42-26 28 St., L.I. City 1, N. Y. 


[] Yes, I would like a demonstration. 


[} Please send literature. 


Dr. 


Address 


Dealer 





FIRST IMPRESSIONS ARE ACCURATE 
* 


Yes... SIR is the aristocrat of impression 
materials... its micrometric Sorumnay and 
working ease are truly amazing. . 


SIR has the right consistency for TRAY 
or TUBE use (it is also available in softer, 
SYRINGE type.) 


SIR conforms to your working time needs, 
it is remarkably easy to mix and use. 


SIR makes it possible to pour super smooth 
models immediately ...or molds may be 
poured hours or days later. 


Detailed information on request! 





*ACRALITE’S SILICONE 
IMPRESSION 
RUBBER 


tan and most arecitbe’ of ell 
denture material... for extra strength, 
highest cori ond macigh oe, 
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QA C ed Q LI Te SUPERIOR PRODUCTS FOR MODERN DENTISTRY 
Acralite Co., Inc.—59 Kent St., B’klyn 22, N. Y. 





NEW, IMPROVED 


PROFESSIONAL 
TOWELS 


softer — more absorbent — lint-free — 
cellulose-backed cotton and rayon 





k 


NEW 


BELLEVIEW 
TOWELS 


soft — absorbent — disposable — 
4-ply laminated facial tissue 





“HELPING THE HANDS THAT HEAL” 


| | DENTAL DIVISION “ | 


*your patient, naturally. ostse 












the NEW 
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XRM's skill, science and know-how 
is devoted exclusively to the manu- 
facture of X-Ray apparatus. 


Only by using these latest develop- 
ments in HIGH KV equipment, 
adequate filters, and high-speed 
radiography can you be sure you, 
your personnel, and your patients are 
receiving the ultimate protection 
against radiation. 
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Doctor Bert W. Gilbert, formerly with the United States Public Health 
Service, sent ORAL HYGIENE this unusual photograph made by one of 
his co-workers of a dentist in Dehra Dun, India, fitting a Gurkha soldier 
with a stock denture. This city, population 116,000, lies approximately 
one hundred miles north of New Delhi.—Photograph by George M. 
Norris, Tallahassee, Florida. 
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BY ALLAN J. PARKER, LLB, LLM* 


ALONG about this time of year a 
number of dentists begin to com- 
plain—“I don’t mind paying my 
taxes, but all these forms and 
books and accounts! Am I a DDS 
or a CPA?” 

The short answer to that is that 
you are a DDS—a professional 
man engaged in an important 
health service. But, in another way, 
you are also a self-employed busi- 
ness man. In common with every 
other self-employed business man, 
the tax laws require you to keep 
minimum records that clearly re- 
flect your income. A little thought, 
of course, makes it clear that with- 
out adequate records kept by every- 
body there would be no effective 
way of checking on the payment 


*Mr. Parker is a member of the New York 
Bar. 
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Keep You 
Out of 


Tax Trouble 


Separating business and per- 
sonal expenses is one safe- 
guard against errors in report- 


ing your income tax. 


of taxes, and in the long run we 
would wind up with a highly un- 
satisfactory system of government 
supported by voluntary contribu- 
tions. 

Second, and perhaps more im- 
portant, your records are your pri- 
mary protection against running 
afoul of the tax laws, because those 
tax laws have penalties! During 
the calendar year 1956, for exam- 
ple, 1,509 individual taxpayers re- 
ceived prison sentences totalling 
2,624 years, including suspended 
and probationary sentences. For 
willful evasion of taxes, the Inter- 
nal Revenue Code provides a pen- 
alty of up to five years in jail or 











$10,000 fine, or both. Although 
gamblers draw the headlines, actu- 
ally the bulk of tax offenders are 
otherwise respectable business and 
professional men—including a few 
physicians and dentists. 

In addition to the criminal pen- 
alties, the law also provides a civil 
penalty of 50 per cent of any un- 
derpayment of tax where any part 
of the underpayment can be traced 
to fraud. This penalty is most often 
invoked where the government 
feels that there has been tax eva- 
sion but that the case is not suf- 
ficiently flagrant to warrant fine 
or imprisonment. 

The key word in any tax fraud 
case is “willful.” It means that the 
defendant knows or has good rea- 
son to know that his tax return is 
materially wrong. For example, in 
one case a defendant kept two sets 
of books: one which he furnished 
to the Revenue Agents showed a 
net income of, say, $10,000; an- 
other which he called his “sho-nuf” 
books, showing $25,000 income, 
he concealed. He went to jail. 


Carelessness Not Fraud 

Mere carelessness, however, is 
not fraud. The worst that can hap- 
pen in a case of negligence in pre- 
paring your tax return is the im- 
position of a 5 per cent negligence 
penalty on any tax underpayment 
due to carelessness. 

But where is the line drawn be- 
tween carelessness and fraud? It 
is sometimes a thin line and that is 
where your records come in. 
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Take the case of Doctor Brown, 
the only dentist in a growing mill 
town in the South. He worked day 
and night helping patients. He re- 
ceived many of his fees in crum- 
pled bills which he stuffed into his 
pocket. He meant to put this cash 
down in the book, perhaps, but 
frequently he would spend it for 
groceries or gasoline before a rec- 
ord was made. Because he was un- 
able to find and train a competent 
bookkeeper, his records soon were 
in a sorry state as to how much 
money he actually received. 

When it came time to make up 
his tax return, Doctor Brown had 
to rely on an overburdened mem- 
ory. He simply put down as income 
the large fees, or those paid by 
check, of which he had made a 
record, and did not remember all 
of the small fees he had tucked 
away. Office expenditures, which 
were paid by check, however, were 
almost all there. As a result Doctor 
Brown was under-reporting his in- 
come by thousands of dollars each 
year. 

After a few years the Internal 
Revenue Service checked up on 
Doctor Brown. 

The Internal Revenue Agent 
soon concluded that something was 
seriously wrong and called in a 
Special Agent. Special Agents of 
the Internal Revenue Service, who 
are primarily concerned with crim- 
inal tax cases, have a number of 
weapons at their command to un- 
cover hidden income. For exam- 
ple, they may even interview pa- 
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tients themselves to find what they 
paid in fees. 

Their most important weapon, 
however, is undoubtedly the so- 
called “net worth” method of pros- 
ecution. This simply means that 
the agents ascertain how much 
Doctor Brown was worth at the be- 
ginning of the period they are in- 
vestigating—say, 1956. They then 
look at his assets as of, say, 1959, 
the end of the period in question. 
Let us say that during that time he 
had not bought any stocks, bonds, 
or real estate, but he had paid off 
a $20,000 mortgage on his home 
and had invested $10,000 in a new 
office and equipment. All the while, 
Doctor Brown had reported only 
$12,000 per year net income. The 
agent concluded, after checking to 
see there were no inheritances or 
gifts received, that either Doctor 
Brown and his family had lived on 
only $2000 during each of these 
three years (highly improbable 
considering that he paid about 
$2000 in income taxes alone) or 
he had under-reported his income. 
A check of the places where Doc- 
tor Brown spends money, such as 
the grocery store, can fill in this 
gap. Result: the dentist had better 
call a good lawyer, for he will have 
a lot of explaining to do if he is 
to avoid penalties, fines, and per- 
haps even prison. It is hard to 
convince the agent that Doctor 
Brown has been merely careless 
where the errors are large, extend 
over a period of years, and always 
are to his benefit. 
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Keep Records 


Of course, this could not happen 
to you, you say. Probably not, but 
your best defense against its hap- 
pening is to keep records; timely, 
complete records of all receipts, 
bank deposits and expenditures. 
Keep separate professional and per- 
sonal bank accounts—maybe even 
in different banks. At the end of 
each day, transcribe the amounts re- 
ceived on your regular cards, or 
whatever other records you keep, 
and deposit receipts in the bank. 
Pay deductible expenditures, con- 
tributions, and taxes, by check. 

Where you have a large and 
doubtful item of income or deduc- 
tions, consult with a competent tax 
advisor—an attorney or a certified 
public accountant, and follow his 
recommendations. Reliance on a 
competent advisor is generally a 
complete defense to a fraud charge. 
If you give your attorney or ac- 
countant all of the facts and he 
advises you that you may deduct 
a given item, you and he may later 
be proved to be wrong, but you 
will not go to jail. 


Voluntary Disclosure 

Finally, even if a return with 
errors that might -be said to go 
beyond mere carelessness and cross 
the borderline into|fraud has been 
filed, there is still; the possibility 
of avoiding hated prosecution 
by going to the Internal Revenue 
Service and telling them about it 
before they check on you. Such 
voluntary disclosure was once a 
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complete defense to a fraud case. 
Now it is only one favorable cir- 
cumstance in favor of the taxpayer. 
So if you should be in this position, 
by ail means consult with your at- 
torney before you do anything 
about your taxes. 

Yes, the tax laws are tough. 
They have to be to keep noncom- 


THE TEN COMMANDMENTS OF DENTAL DRUG THERAPY 


For: 


1. Pain 

2. Inflammation 
3. Infection 

4. Bleeding 
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6. Hypo-Hypertension 
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. Dental caries 

8. Organic Failure; Shock 

9. Convulsions; Hyperactivity 
10. Miscellaneous 


Therapeutic Agents in Dentistry, 
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plying taxpayers in line for the 
benefit of us all. But if you keep 
simple complete records of the 
money you take in and what you 
spend for professional purposes 
you will stay out of serious trouble. 
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Thou Shalt Prescribe or Use: 


Local Anesthetics, Analgesics, 
General Anesthetics 


Corticotropics, Antihistamines, 
Astringents, Caustics, Vitamins 


Antibiotics, Antiseptics, Disinfectants, 
Chemotherapeutics 


Vasoconstrictors, Hemostatics, 
Coagulants 


Antitensives, Hypnotics, 
Sedatives 
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Antienzymes, neutralizers 

CNS stimulants; oxygen 

CNS depressants; relaxants 


Cathartics, Diuretics, Bleaches, 
Emetics, Dyes 
The New York State Dental Journal, 


COVER 


Tuis view of Las Vegas at night represents an invitation to the Nevada 
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should be addressed to Doctor O. M. Seifert, 755 Ryland Avenue, Reno, 
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BY CHARLES P. FITZ-PATRICK 


THE DENTAL profession is in a 
healthy condition in regard to fees. 
This is the opinion of an eastern 
economist who is aware that all 
dentists are not completely satis- 
fied with their incomes. But, this 
economist points out, while the 
average dentist may rate the value 
of his services higher than his cur- 
rent fees, he remains wisely con- 
scious of the dangers of pricing his 
profession above the financial 
reach of prospective patients. 

One of the more favorable bene- 
fits of today’s fee scale is the fact 
that fees are rarely the subject for 
derogatory living room conversa- 
tions or profession-harming news- 
paper editorials. Also, it is not the 
fees that keep such a high percent- 
age of patients out of dental of- 
fices; it is ignorance of the need 
for gocd oral health. 


- - 
= 
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Laymen reveal some informa- 
tive facts in voicing their opin- 
ions on the subject of dentists’ 
fees for professional services. 


When a half dozen secretaries 
working in the office of a shipping 
company were asked if dentists are 
paid enough they made no attempt 
at deep analysis. Four of them, 
however, quickly stated that they 
consider their dentists’ charges 
fair. One of the group had no defi- 
nite opinion. But the sixth, an older 
woman scheduled for early retire- 
ment, expressed a complaint that 
was also mentioned by other men 
and women. “During the years I 
could look forward to a regular 
income my expenses for dental 
care were not too great a financial 
problem. Now,” she added, “as I 
am about to go on a pension | 
learn that I will shortly need a 


partial denture. This will cost as 
much as I formerly paid my den- 
tist for several years’ care, and will 
cut deeply into my budget.” She 
recognized this need as a natural 
result of the aging process, but 
since it was her dentist to whom 
she would pay the money he was 
on the receiving end of her mild 
displeasure. 


A Solution? 

A machinist, who is still em- 
ployed but who has passed the 
peak of his earning capacity, of- 
fered his idea of a possible solution 
to this problem. He was recently 
told that he would need a full up- 
per denture in the near future. “I 
had no idea this work was so ex- 
pensive,” he explained. “If I had 
been told some years ago about the 
cost I might have conditioned my- 
self mentally.” He suggested that 
others may fortify themselves 
against the financial blow by some 
sort of a “lay away” plan. 

Although about an even number 
of men and women were asked if 
they thought dentists are paid 
enough, more men than women 
hinted that practitioners might be 
entitled to a slight increase in their 
income. The mothers of young 
children were the strongest objec- 
tors to any step up in fees. With 
extremely questionable logic one 
young mother said that since a 
child’s teeth are smaller the dentist 
uses less material when restoring 
them, Another mother of a pre- 
school youngster referred to un- 
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related services and products to 
emphasize her objection to any 
increase in dental charges. She 
pays less in restaurants, on trains, 
and in theatres for her 5-year-old 
son, and the barber cuts the boy’s 
hair for about half that charged 
an adult. She was unimpressed by 
the claim that a child could be more 
trying and in some cases consumes 
more of the practitioner’s time. A 
mother of a “Dennis,” while not 
anxious to pay more for the dental 
care given her boy, nevertheless 
admitted, “It takes both courage 
and patience to operate a drill in 
that boy’s mouth.” 


Comparisons 

When expressing themselves on 
the subject, men invariably made 
comparisons. A junior executive 
in matching a dentist’s services 
against that of other professions 
pointed out the costliness of dental 
equipment, the variety of instru- 
ments, materials, and supplies the 
dentist must have. “These cost 
money, the young man recog- 
nized, “and someone must pay for 
them.” 

The reasoning that went along 
with this man’s understanding of 
dental fees also prompted him to 
believe that dentists should em- 
phasize the secondary benefits of 
their operations. A ten or even a 
fifty dollar dental fee would seem 
less to the patient who was made 
aware that the dental correction 
involved made him more accept- 
able socially, helped him create a 
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better impression on superiors in 
his shop or office, or aided in 
smoothing out worry lines that 
dental disfigurement can etch on a 
person’s face. The logic of such an 
approach is comparable to the ex- 
planations being offered by phar- 
maceutical advertising. These mes- 
sages point out that high price 
“miracle” drugs are really low in 
cost since they shorten the period 
of illness and put the patient back 
to work more quickly. 


Point of View 

When an apartment house man- 
ager and his wife were asked if 
they thought dentists are paid 
enough they mentioned a neigh- 
boring dentist and insisted, “He 
lives, vacations, and drives around 
in better style than most of his 
patients so he must be making 
plenty. A car dealer who sells one 
of the “low price three” and a 
make in the $4500 class said, “My 
dentist customers don’t go for the 
luxury models. They take the 
equipped lower price models, and 
most of them finance their pur- 
chases.” This was his way of say- 
ing that the dentists among his 
customers apparently were not be- 
ing paid too much. And the adver- 
tising manager of a metal stamp- 
ing firm answered the “enough” 
question: in this manner. “Once a 
dentist builds up a practice he can 
depend on repeat calls for his serv- 
ices if he continues to keep his fees 
in line with his patients’ incomes.” 
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Adjusting to Income 

When an engineer who works 
on large construction jobs was 
asked for his comments he gave an 
interesting explanation of how he 
selects a dentist. His work requires 
that he move from one construc- 
tion project to another and stay for 
periods of six months to a year or 
more. When he needs dental at- 
tention he inquires around or asks 
a dentist directly, “What is the 
average income of your patients?” 

This procedure is prompted by 
the engineer’s belief that most den- 
tists adjust the level of their fees 
to the average income of their 
prospective patients. “I know what 
I can afford,” he said, “so I pick 
a dentist who can afford me.” The 
engineer has been the patient of 
about ten dentists within the last 
dozen years and thinks that dental 
fees could be moved up slightly, 
but only by those dentists whose 
equipment and office surroundings 
indicate they are “on top.” “While 
I have never walked into a dentist’s 
office with my wallet wide open, 
I have walked out of several offices 
of ‘cheap’ dentists. If dentists will 
excuse the comparison,” the engi- 
neer said, “it has been my experi- 
ence that you can usually deter- 
mine the worth of a man by the 
equipment he uses and the way he 
maintains it.” 


Education 
During the interviews it became 
evident that many dentists must 


35 





refer frequently to the extent of 
their schooling when explaining 
their fees. This produces some re- 
actions practitioners may not an- 
ticipate. Among patients who have 
had a minimum of formal educa- 
tion there is the feeling that the 
dentist is talking down to them. 
Others who have earned a degree, 
or who have put in an equivalent 
number of hours at specialized 
study, are inclined to compare 
their earning with that of the den- 
tist. Of course, these persons use 
the highest figures they have heard 
or read about dentists’ incomes. 
Too often these mental calculations 
give the dentist a higher than fact- 
ual income. “My hourly rate is not 
half that earned by mv dentist,” a 
young electronic worker claimed, 
“vet I’m still going to school at 


night just to keep up with the new. 


developments being made in my 
field.” To this patient dental prac- 
titioners are being paid enough, 
but he arrived at this conclusion 
by comparing the cost of his edu- 
cation with that of the dentist. 
The opinions that have been in- 
cluded in this report are all from 
more or less regular dental pa- 
tients. That is, they are recalled 
by their dentists every six or eight 
months, or arrange for dental care 
at intervals not greater than a year 
or eighteen months. Most have in- 



































comes from $3500 to $10,000 a 
year. The average would be be- 
tween $5000 and $6000. Three fall 
into the $12,500 to $15,000 brack- 
et; and two, a husband and wife 
team who operate a successful re- 
sort restaurant and bar, probably 
net $35,000 a season. Socially they 
are what might be termed middle 
to upper middle class, with fair to 
excellent educational backgrounds. 
In short, they are typical of the 
patients seen in urban and subur- 
ban dental offices. 


Reaction to Increase 

Most of those interviewed clear- 
ly revealed a strong human char- 
acteristic. They thought the other 
fellow was living in clover. How- 
ever, there was little indication of 
jealousy. That is, most thought the 
dentist earned his money. Several 
men and women remarked, “A 
dentist works hard. He’s on his 
feet constantly. He must keep pa- 
tients calm even though they may 
be uncomfortable while in the 
chair.” 

Since this study revealed no vio- 
lent objection to existing fees for 
average dental services, it appears 
that a slight increase in the dental 
fee scale would provoke little re- 
sistance among patients. 

3841 Aspen Street 

Philadelphia 4, Pennsylvania 
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BY HAROLD S. JONES, DDS 


IF YOU want to discuss an econom- 
ic phase of our profession in a 
general way, then it is only proper 
to start with the problem at its 
source. We will then consider the 
number of breadearners and their 
income in our city of 106.000 pop- 
ulation, with a hundred dentists 
listed in the telephone book, ten of 
whom are specialists. Here is a 
proportion of population to den- 
tists that makes for keen competi- 
tion. 

About one-third of our popula- 
tion, or approximately 35,000, are 
below the age of nineteen, and 
here lies a vast amount of dentis- 
try dependent on the breadearners. 
With 70,000 of the population re- 
maining, it is a general average 
that about half of them are work- 
ing, or 35,000. 
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Most of these dentists want to 
raise their fees, and they ex- 
pressed the desire that the 
whole profession give dental 
service that is worthy of the 


cost. 


Not many of us like to read 
about statistics, so my next state- 
ment will be the last one I will 
mention. Let us divide 106.000 by 
35,000, and we get approximately 
three. Each breadearner must then 
pay for his dentistry and that of 
two others. Now, divide these 
breadearners into three or more 
classifications as to income, not 
forgetting that the largest number 
will earn the least, and then we 
only begin to approach the supply 
and demand of the dollar. 

This point of economics, or the 
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ability of certain patients to pay 
more or less for their dentistry, is 
mentioned at this time in defense 
of the minority group in our pro- 
fession, and I will explain this 
later. I have not as yet mentioned 
whether this pay is enough, and 
that is the question at hand. 

In answering the question, “Are 
dentists paid enough?” I refuse 
to assume full responsibility, be- 
cause I hope to live peacefully with 
the other ninety-nine dentists in 
my community. I telephoned ap- 
proximately every other one of my 
colleagues as listed in the telephone 
book and asked them, “Are den- 
tists paid enough?” I also asked 
the same question of a number of 
persons who are acquainted with 
our profession, such as salesmen, 
laboratory men, and other auxil- 
iary branches, and I have recorded 
their remarks. 


Degrees of Enthusiasm 

I have before me a tabulation of 
all the answers, and I have ar- 
ranged the names categorically ac- 
cording to the amount of enthusi- 
asm they showed for their opinions 
on the subject. Their answer is an 
overwhelming negative one, that 
we are not paid enough; but the 
real truth is not as simple as that, 
upon further analysis of their re- 
marks. 

My categories are as follows: 

First Group: 50 per cent, em- 
phatically “No,” with many rea- 
sons. 
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Second Group: 22.5 per cent, 
“Yes-No,” with many reasons. 

Third Group: 22.5 per cent, “I 
think we are,’ with the most 
amount of reasons. 

Fourth Group: 5 per cent, “I 
don’t know,” with reasons. 

Let me explain the reasoning | 
used to deduct the average of 7 to 
2. The second group, with their 
yes-no answers, was interesting. 
They are the _ ultraconservative 
group, and they feel that their 
clientele are trained to expect their 
charges to be correct and fair, and 
therefore any increase in their fees 
would cause uneasiness. Each one. 
nevertheless, expressed the desire 
to receive a little more. These are 
then considered negative. 

The fourth group was impatient 
about the question. They felt it was 
an individual matter, and that each 
man should get what he can for 
good service. These are also con- 
sidered as negative. 

The third group who answered, 
“I think we are” pleaded their case 
the hardest. This is the minority 
group, and it does not by any 
means include all the so-called low- 
priced men. These men were sin- 
cere in their opinions. They de- 
fended their position with, “Some- 
one must take care of the low 
bracket income people. I’m getting 
all that I can and expect, and my 
patients come back and refer other 
patients.” To my surprise these 
low-priced men stated, “I’m happy 
with conditions as they are.” 
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We have several women dentists 
in our city who are married to 
dentists. Some of them are in active 
practice, others are not, but they 
are divided on the question. The 
women voted an emphatic “No,” 
while their husbands’ names were 
in the more conservative category. 
The nonprofessionals expressed a 
most emphatic negative, and had 
forceful reasons for their opinions. 


Majority Want Increase 

The vote then was actually 7 to 
2, that our profession has lagged 
behind the times in regard to fees. 
Virtually everyone mentioned that 
other professions and tradesmen 
have advanced far above us. Their 
remarks invariably included that 
our basic education requires a 
great deal of time and expense, a 
dental practice is more expensive 
to establish, and our operating 
costs and living expenses are high. 
My colleagues gave me many ex- 
amples of inequalities of the earn- 
ing power of our profession in 
comparison to other professions. 
Their highest regards were given 
to the men of our profession who 
have upheld the fees, and they ex- 
pressed a hope that every dental 
treatment would be worthy of its 
cost. In further discussions of the 
subject, many admitted they “don’t 
know what to do about the price 
question.” I could deduce from the 
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mass of information I received that 
they were pleading for the entire 
profession to do something. 

Each man, I could sense, felt that 
a recent dental graduate should 
receive the same fees as a dentist 
who has been practicing for several 
years. They hoped that together, 
some way, possibly by patient ed- 
ucation, individual improvement 
in technique, and by the integrity 
of our behavior and good dentis- 
try, a concerted effort could be 
made to raise dental fees. 


Public Lacks Appreciation 

My colleagues told me that it 
was not only the competition with 
each other that concerned them, 
but the lack of appreciation by the 
public, and their poor judgment 
in evaluating dentistry. They said 
the amount of training that is nec- 
essary to have the precision need- 
ed to execute one restoration that 
often lasts a lifetime is a task well 
done, and we never get paid 
enough for that type of service. 
Operative dentistry was the bone 
of contention, and yet the better 
the dentist the more conscious he 
is of this fact. 

These dentists were asking that 
you and I do what we can to be a 
credit to the profession. 


1121 Walnut Street 
Allentown, Pennsylvania 





The Experience 


of a Small-Town Dentist 


BY HARRY C. PEAKE, DDS 


Is THE dentist paid enough? 
Enough for what? To maintain a 
seagoing yacht and a fleet of cars? 
Then the answer is decidedly no! 
This question depends for its an- 
swer on the individual dentist and 
what he expects from life. 

There is nothing morally wrong 
in a man demanding a large in- 
come with all the advantages it can 
provide—if he is willing to work 
for it. But there is something im- 
practical when a man with these 
aspirations persists in practicing 
in a low-income area. 

It is perfectly right for a dentist 
to have high-priced ambitions. It 
is just as right for the patient with 
a low income to feel that dental 
fees are too high—it all depends 
on the point of view. 
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When reduced to the least com- 
mon factor, man’s ambition is to 
produce a feeling of well-being 
within himself. This seems to be 
the starting point for reaching an 
answer to the question, “Are den- 
tists paid enough?” 

Speaking from a small town of 
about a thousand inhabitants, the 
answer might well be: “Yes, 
enough—but not often enough!” 
In communities where everyone is 
known by his first name, the con- 
trol of credit and collections is 
more difficult than in larger cen- 
ters. For the man who is content 
with small-town life, the fee scale 
is adequate. However, if he wants 
to practice in the small town, but 
“live it up” in the city, he might 
find his income insufficient. The 
man who wants money must go 
where the money is plentiful. 























What you need to maintain a 
feeling of well-being should be 
the basis for determining the 
location of your practice and 
your fees. 


A dentist from a large city visits 
in my town frequently. He drives 
a Cadillac. For a time he wanders 
around the lawns and gardens, 
snifing the fresh air (no smog 
here). “Boy, you’ve got it good!” 
he exclaims. “What a place! You 
sure knew what you were doing 
when you left the rat race in the 
city. I’m going to find a small town 
and move there.” 

He enjoys eating the garden 
produce. “Just think,” he tells his 
wife, “these lucky people can grow 
anything they want and get it so 
fresh the dew is still on it. This is 
for me. And fishing! If you want 
to go fishing you just hang a sign 
on the door. That’s all there is 
to it.” 

He also appreciates a large 
house where he can go off to his 
room and read or sleep without 
being disturbed by what is going 
on elsewhere. 

After a day or so of this kind of 
living he begins to smell the sul- 
phur water that comes from the 
faucets; he notices where the house 
might be improved; he realizes his 
dental equipment is more up to 
date; he mentions (casually, of 
course) that his fees are much 
higher than in a small town; he 
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is amazed that certain foods he 
considers to be necessities cannot 
be purchased in the local food 
market—then he heads back to the 
city, glad to be on the road again. 

In other words, this is a nice 
place to come to relax. But after 
doing so he is happy to get back 
into the “rat race” he pretends to 
despise. 


Payments Other Than Cash 

The point is, that whether a 
dentist is paid enough or not de- 
pends entirely on the individual 
dentist’s mental attitude. What do 
you want? If the dentist carries 
through life a feeling of well-being, 
he is paid enough. If he is con- 
stantly reaching for a larger slice 
of monetary reward, he is not paid 
enough. 

We usually get what we want— 
if we are willing to pay the price. 
I could more than double my in- 
come by going back to the city. 
That extra money would buy many 
things I would like to have, but it 
would not buy the gracious living 
of a small town. It would not buy 
the sweeping lawns and the blaze 
of color in the flower beds from the 
time the snow leaves until the frost 
kills them off in the fall. It would 
not buy the cardinals and bluejays 
coming back in the spring, or the 
flaming color of the maples which 
can be seen from every window in 
the autumn. 

My answer to the question, 
“What do you want?” has been 
worked out. But that does not mean 
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for one moment that my answer is 
the correct one for somebody else. 
Each dentist must make his own 
decision according to his desires. 

Remuneration does not always 
come in the form of a check or 
banknote. The case for which I 
received the highest fee in my ex- 
perience did not net me one cent 
in actual currency. But it did gain 
me the friendship of a man which 
has stayed with me through ups 
and downs for over twenty years. 
Money is soon spent, but it cannot 
buy friendship or respect. When it 
is necessary to choose, which is the 
most valuable? 

Which means the most—a five- 
dollar fee for removing a child’s 
tooth, under tearful and terrified 
protest, hurrying and forcing the 


child to submit to treatment so that 





production may be kept at a high 
level—or getting a confident smile 
from the child when it is all over, 
and the assurance that he will not 
be afraid to come back to you the 
next time? 

To me, gaining the child’s confi- 
dence is more irthportant than the 
fee involved. Others may not see 
it this way. I may sound imprac- 
tical. I do not say I am right, and 
the other fellow is wrong. I do say 
that for me it is right. By follow- 
ing this course of action I am 
making an adequate living and 
maintaining my feeling of well- 
being. So long as I can maintain 
this feeling, I am being paid 
enough. 


Timberlea 


Parkhill, Ontario 




























THE RESTLESS PATIENT 


RARE INDEED is the urban American who can sit quietly alone without 
radio, television, smoking, chewing, or some form of entertainment or 
activity. We have become a people of noise, clamor, excitement, and 
motion, and often motion without sense of direction. A generation of 
this constant confusion and turmoil has left on us the imprint of rest- 
lessness, agitation, disquiet, tumult, alarm, and often panic. No one ever 
escapes the impact of this confusion and turmoil; no one ever will. It is 
our environment. From time immemorial man has sought by means of 
chemical agents to dodge the impact of his environment. 

The zest for life is not in the goal but in the race, not in the achieve- 
ment but in the effort. The race must go on and the effort remain un- 
thwarted if a purposeful, tranquil existence is to be achieved. Saint Paul 
expressed it cogently in his first letter to the church at Thessalonica: 
“And that ye study to be quiet, and to do your own business and to 
work with your own hands.” Labor of creation—painting, wood carv- 
ing, weaving, and gardening—does much to tranquilize the restless 
patient.—Current Medical Digest. 
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BY HARRY CIMRING, DDS 


DoEs the dentist earn enough from 
dentistry? This question can be 
answered in several ways. 

Stated simply, the average dentist 
with a metropolitan practice makes 
a good living. His family lives 
well; he entertains well; makes a 
good appearance; and his children 
are well educated. 

There are, of course, some above 
average and some below average, 
as in all fields. The average varies 
from region to region within the 
United States, from state to state, 
from city to city within a state, 
and even from section to section 
within a metropolitan area. The 
average also varies between the 
specialist and the general practi- 
tioner, and between the various 
specialists. 

These averages are further in- 
fluenced by the fact that the den- 
tist is either self-employed or sal- 
aried, in private practice or in 

governmental service, working full 
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The Dentist and His Income 


‘in Gty Practice 


The average city dentist is 
making a good living—and 
earning it, according to this 
California dentist. 


time, part time, or semi-retired. 

The chief factor affecting dental 
incomes in different parts of the 
country is the economic level and 
general prosperity of the area. 
However, another important influ- 
ence is the availability and utiliza- 
tion of courses in dental economics 
and the activity of the professional 
bureaus, as in my state, in raising 
dental incomes. These latter factors 
have not only increased the earn- 
ing power of dentists in all three 
categories (large cities, small cities, 
and rural areas), but have nar- 
rowed the differential among the 
three. 

Within a metropolitan area it- 
self, dental incomes may vary ac- 
cording to the economic level of 
the various sections (tempered by 
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the influence of the economics 
courses and professional bureaus 
I have mentioned). They may also 
vary between the so-called referral 
offices (within professional or of- 
fice buildings) and the so-called 
neighborhood, or walk-in practices 
with the dentist’s name visible to 
the passerby. 

Available income figures show 
that the national mean net income 
of dentists increased 50 per cent 
from 1948 to 1952; 15 per cent 
from 1952 to 1955, and probably 
still more since then. The figures 
also show that, as a general rule, 
the small cities lead the larger 
cities, and both outdistance the 
rural areas in dental income levels. 


Difficult Profession 

Be that as it may, I feel a fairer 
and more equitable question is: 
“Does the dentist earn the money 
he gets for his dentistry?” This, 
too, can be answered in several 
ways, but, in general, the answer 
is a resounding: “Yes!” 

First, dentistry is a highly skilled 
and exacting profession requiring 
much training and the assiduous 
and continuous application of 
knowledge and techniques, result- 
ing in needed and gratifying serv- 
ices. 

Second, despite the value of his 
services, his patients are, oral 
health education notwithstanding, 
reluctant individuals to one degree 
or another. The circumstances un- 
der which he functions are then 
often not the most congenial. 
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Third, the dentist knows where 
he will be every working day of his 
career—next to his dental chair. 
His existence has some of the con- 
fining qualities of a monastic cell. 
He cannot look forward, as a 
change of scene, to house calls and 
hospital visits as does the physi- 
cian, to sessions in court as does 
the lawyer, to field trips as does the 
engineer. 

Fourth, the dentist, perhaps 
more than most, is exceedingly 
dependent on his eyes, hands, back, 
and feet, all of which take a great 
deal of abuse in the performance 
of his profession. Unfortunately, 
he is blessed with but one set of 
these items. 

Dentistry is a difficult, nerve- 
wracking, confining, and physical- 
ly punishing profession, albeit not 
unbearable. As a general rule, the 
dentist certainly earns the money 
he makes from it. It behooves him 
to preserve the money he makes 
and the health required to continue 
practicing. 

Though he is not as limited as 
an actor or a professional ball- 
player, for example, his earning 
ability has definite limitations. It 
is only fair that he and his live 
well, and that he is able to provide 
for the day when his eyes blur, his 
hands tremble, or his back gives 
out. Under those circumstances his 
career is at an end. Certain other 
professions may be continued, but 
not dentistry. 

240 South La Cienega Boulevard 

East Beverly Hills, California 
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BY CHARLES L. LAPP, PhD, and JOHN W. BOWYER, DBA* 


Timing as an Investment Problem 

Emphasis is always placed on the proper selection of good invest- 
ments. Buy good values and diversify and you will not have problems. 
The best investment can result in a loss if your timing is off, so an 
equally important question is, “When should I buy?” 

There are three ways that the problem of “when to buy” can be 
handled. These timing methods may be used: 
e Analytical: The investor forecasts the future course of business con- 
ditions, and attempts to predict the course of the stock market prices. 
This is usually not a practical method for a dentist, because it is too 
time consuming. 
e Mechanical: There is a group of investors who ignore future business 
conditions, and concentrate on security prices and the patterns they 
follow. The idea is that all factors affecting security prices are reflected 
by the course of these prices, and they follow a definite pattern. A 
knowledge of the past patterns of security prices enables the investor to 
predict the future course of security prices. 


*Doctor Lapp is Professor of Marketing ; Doctor Bowyer is Associate Professor of Finance, 
Washington University, St. uis. 
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e Formula Planning: Investing by a formula plan enables the investor 
to avoid for the most part the problems of timing. He invests periodi- 
cally uniform dollar amounts without regard to the fluctuation of market 
prices. One of these plans and the most popular is Dollar Averaging. 
With this plan you ignore the present market at all times. You can over 
a period of time purchase your stock at a lower average price, than the 
average of the market prices during the period you use the plan. The 
reason for this is that the investor buys relatively more low-priced 
shares and relatively fewer high-priced shares. If you would like a copy 
of an example of this plan, write to PRACTICE ADMINISTRATION THOUGHT- 
PROVOKERS, ORAL HYGIENE, 708 Church Street, Evanston, Illinois. 


Are You Doing Your Part to Avoid Letting the Unions Get a 
Stranglehold on Dentistry? 

The threat of unions controlling a considerably greater portion of 
dentistry is imminent. Just ask the dentists on the West Coast and in 
the Northeastern part of the United States. One approach is to seek 
recognition of the importance of oral health by those in charge of the 
industrial hygiene programs. Industrial company executives should be 
encouraged by dentists to bring in a dentist on a part-time basis to diag- 
nose: then the patient could go to the dentist of his own choice for 
treatment. Such a diagnostic program would cut down on the absentee- 
ism of employees, and soon pay for the cost of the dentist’s services. 


Tips on Utilizing Your Dental Assistant 

There are three basic areas with which you should concern yourself 
in managing your dental assistant. 

e Selection: Hiring the right person (the biggest mistake you can make 
is to select a person who is only mediocre). 

e Training: Acquainting the right person with her duties. (A job de- 
scription in written form should be the first step in training.) 

e Supervision: Being sure that the duties are performed in a satis- 
factory manner. (A check list may help you in managing your assistant. ) 
Also, set up an appointed time to have a talk with each assistant. 
Selection: 

i. Be sure you have a person who is intelligent enough to absorb 
training, but not so intelligent that her job is not a challenge. 

2. To assure that the person you hire has this intelligence and apti- 
tude, use a professional testing service to administer at least a basic 
intelligence test. Intelligence tests and skill tests have a much higher 
degree of reliability and validity than personality tests. 

3. Remember personality is as important as intelligence. Hire some- 
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one you can work with, because you spend on the average more of your 
waking hours with your assistant than you do with your wife and family. 
Personality can best be judged by interviews. Therefore, it is wise to 
interview a prospective assistant under a number of conditions. If you 
do not trust your own judgment or even if you do, it might be well to 
ask other colleagues to talk to a prospective assistant before making 
a choice. Then, too, if you have other assistants working for you, their 
judgment is important as to whether a prospective assistant will fit in 
with them. 

Training: 

1. Before hiring, make a written list of duties for your dental assist- 
ant. Be sure you know what you expect her to do. 

2. Explain the relative importance of each duty. Few people can 
give a maximum effort to all phases of their job. 

3. Insist on punctuality at all times. Stress in training the value of 
time to a dentist. 

Supervision: 

1. Insist on adherence to the work standards taught in training. 

2. When standards are not adhered to, criticize; let your dental 
assistant know you are unhappy. 

3. Do not mix criticism and praise. The criticism is often misunder- 
stood and in many cases is not taken seriously. 

4. Be explicit in criticizing and suggest remedial action. 

5. Criticize poor performance, but be sure and reward special effort, 
such as superior work, or overtime duties. 

6. Do not ever use “silent” criticism. It is nearly always misunder- 
stood. The “silent treatment” criticism either causes exaggerated fears, 
or in many cases is not even recognized. 

7. Re-examine work standards for dental assistants periodically and 
modify them when necessary. If you find that a dental assistant con- 
sistently does not meet your standards, dismiss her after a reasonable 
trial. 


Study Psychology 

If you will study the psychology of handling people you will no doubt 
find it will result in a more interesting challenge in your association 
with patients. 

For example, if you detect that a patient is nervous, then be patient, 
considerate, and go ahead with what you are doing with extreme 
calmness. 

If a patient is apprehensive, mention other patients (not by name) 
who have had a similar dental problem that turned out successfully. 
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If a patient is disagreeable, be pleasantly firm in your most convincing 
manner. : 

If a patient is silent, ask questions that cannot be answered by a 
“ves” or faa 

Remember, a patient “sizes you up,” so estimate the patient’s char- 
acter and ability and the patient’s opinion of you will always be better. 


Courtesy Costs You Little 

Courtesy to all patients and people you meet costs little, but you will 
be surprised what a practice builder it can be for you. It can work for 
you as well as it does for salesmen. 

As an example, many years ago the salesmen in a large furniture 
store were standing around watching the rain fall one April morning 
when a shabbily dressed woman entered. All but one of the salesmen 
ignored her. 

He was polite. He took her umbrella, and courteously asked her if he 
could be of assistance. He showed her various items of furniture, and 
answered all her questions. Then he showed her to the door, although 
he had not made a sale, and thanked her for coming into the store. 

A month later the owner of the store called the salesman into his 
office. “Do you remember a rather shabbily dressed little old woman 
you waited on a month ago?” he asked. 

“Oh, yes, on that rainy morning,” the salesman replied. 

“Do you know who she was?” asked the boss. 

“I haven’t the faintest idea,” was the reply. 

“How would you like a trip to Scotland?” the owner asked. 

“Are you trying to kid me?” 

“Not at all,” said the boss. “That little old woman was Mrs. Andrew 
Carnegie, and you were so courteous to her that she wants you to go 
with her and Mr. Carnegie to Scotland to handle the outfitting of her 
new castle!” 

Just try doing something a little extra nice each day for those you 
come in contact with and you will find your effort rewarded in many 
ways. 


Words and Phrases Can Make a Difference 

Such words and phrases as “please,” “thank you,” and “May I sug- 
gest?” probably cannot be overworked in your relationship with pa- 
tients. “I” if you check, you will find is probably the most overused 
word in your vocabulary. The most discrediting word you can use is 


to refer to your dentistry as being “cheap.” When making a case pre- 


48 ORAL HYGIENE 










































sentation you will find it useful to use the phrase, “When you have this 
dentistry completed,” rather than, “If you have this dentistry completed.” 

You should not have to be warned to avoid slang or stronger words 
that lower your professional standing. Spice up your conversation with 
patients with action verbs and colorful adjectives. 


Check With Those Who Have Invested 

If you will check with those who have invested in closed end invest- 
ment trusts on a regular and periodical consistency you will probably 
find they have realized more on their investment than those who have 
played the tips of others. 


Washington University 
St. Louis, Missouri 


NOTICE 


When you change your address, please always furnish your old address 
as well as the new one. If your post office has zoned your city, the zone 
number should be included. Please send address change promptly to 
OrAL HycieEneE, 1005 Liberty Avenue, Pittsburgh 22, Pennsylvania. 


FIRST MONEY FOR DENTAL EDUCATION HAS BEEN RAISED 


MoreE THAN $75,000 has already been given to the Fund for Dental 
Education, although active solicitation is only now beginning. Most 
of the contributions to date have come from corporations, which are 
members of the American Dental Trade Association. That organization 
has made a direct grant and has encouraged its members to make 
Memorial Gifts to the Fund in tribute to departed colleagues and loved 
ones. 

One of the first questions that is asked by foundations and companies 
approached for a gift is, “How well do your own people support your 
program?” or “What is dentistry doing to help dental education?” It 
is important that we start immediately to awaken members of the dental 
profession to the necessity for them to contribute regularly and substan- 
tially to the support of the schools of their choice, not only because their 
gifts will have a definite value but because these gifts will have the 
additional value of encouraging those outside the profession to realize 
that dental education is gaining support from the dentist and is worthy 
of substantial outside support—Maynarp K. Hine, DDS, President, 
Fund for Dental Education, Indianapolis. 
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So You Know 
Something 
About 
DENTISTRY! 





£2.52 


By ROLLAND C. BILLETER, DDS 





Quiz 174 


. A radiolucent periapical area 


may be (a) a dental granu- 
loma, (b) an epithelial granu- 
loma, (c) an incipient radicu- 
lar cyst ___ 


. True or false? Fitting the per- 


sonality of the aged patient is 
often more difficult than fitting 
the denture to the mouth __. 


. What roots are closest to the 


floor of the maxillary sinus? 


. The causes of bruxism can be 


ascribed to (a) local, (b) 
systemic, (c) psychologic, 
(d) occupational, factors 


9. Why is syncope dangerous in 


the diseased patient? _._____. 


6. An unequal thickness of the 


&. 


10. 


. True or 


porcelain crown (a) is, (b) is 
not, one of the factors most 
frequently causing fracture. ___ 





false? The main 
symptoms of mandibular over- 
closure and distal displacement 
are pains in the region of the 
joint, radiating into the temple, 
the ear, the pharynx, and the 
tongue . 











Why do acrylic resins fail to 
seal cavity walls? 


. When using rubber base im- 


pression materials an increase 
or decrease in the amount of 
activator paste apparently has 
(a) little, (b) considerable, 
effect on the setting time 


What is the most important 
phase of root canal therapy? 


FOR CORRECT ANSWERS SEE PAGES 80 and 82 
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The Alaska Native Service Hospital, Anchorage, where the Aborigines receive 
medical and dental treatment.—Photograph by Ward W. Wells, Anchorage. 


This author, who is president 
of the Alaska Dental Society, 
presents specific information 
on dental facilities in Alaska. 


Dentistry ORGANIZED dentistry in Alaska 

dates from July 1950. Before that 

date a few dentists had met occa- 

sionally for reunion-type meetings, 

but this did not seem to meet the 

State— needs of dentistry. With these 

needs in mind, and with the desire 

to have a dental society that would 

ALASKA be approved and recognized by the 

American Dental Association, Doc- 

tor Robert D. Livie, of Anchorage, 

began correlating information nec- 

BY JAMES L. IRBY, DDS essary to form an approved dental 
society. 


in Our Newest 


An organizational meeting, to 
which all of the dentists in Alaska 
were invited, was held in Anchor- 
age in July 1950, and the frame- 
work for a society was set up. 
Doctor Livie was elected chairman, 
and was later confirmed as the first 
president of the society. Doctor C. 
L. Polley, of Juneau, was desig- 
nated secretary, and was later con- 
firmed as first secretary-treasurer. 
The name “Alaska Dental Society” 
was selected, and the American 
Dental Association gave its ap- 
proval of the organization. A 
charter was granted with a mem- 
bership of twenty-five. 

At present, the Alaska Dental 
Society has a total membership of 
forty-three, forty of whom are in 
private practice and three are em- 
ployed by the Alaska Native Serv- 
ice. Since Anchorage is our largest 
city, it boasts the largest number 
of dentists. Fourteen of the Society 
members are in private practice in 
Anchorage. Fairbanks and Juneau 
each have five dentists; Ketchikan 
has four; Spenard, three; Sitka, 
Petersburg, Nome, Palmer, Seward, 
Haines, Kodiak, and Wrangall, one 
dentist each. 

The yearly dues of the Alaska 
Dental Society are $100. Alaska 
has an examining board composed 
of five dentists, and examinations 
are given annually beginning on 
July 6 through 10. Any applicant 
desiring to take the examination 
must pay a fee of $25. The present 
secretary of the board is Doctor 


Richard H. Williams, Juneau, 
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Alaska. Applications should be 
made well in advance. 

The 1959 annual meeting of the 
Alaska Dental Society will be held 
in Anchorage July 13 to 16. Con- 
vention Chairman is Doctor Frank 
Dorsey, 644 Seventh Avenue, 
Anchorage, who will be happy to 
answer inquiries concerning the 
meeting. For the benefit of the fish- 
ing sportsmen in our profession, 
I might add that, the season is 
open and fishing will be excellent 
in virgin lakes and streams. 


Dental Laboratories 

There are several dental labor- 
atories in Alaska. Anchorage has 
four laboratories staffed with a 
total of seven technicians. Fair- 
banks, Juneau, and _ Ketchikan 
have one laboratory each, with one 
technician in each laboratory. 

The Aborigines (Eskimos, Aleu- 
tes, and Indians) receive medical 
and dental treatment through a 
division of the United States Pub- 
lic Health Service, known as the 
Alaska Native Service. Dental and 
medical facilities are established 
in various areas in Alaska. The 
Alaska Native Service Dental Clin- 
ics’ personnel have received nu- 
merous citations for proficiency in 
service and dedication to their pro- 
fession. 


Assistants’ Training School 

The Mount Edgecumbe Hospital 
and Training School, located across 
the channel from Sitka, is main- 
tained for the Aborigines of Alas- 


ORAL HYGIENE 











ka. The school is the equivalent of 
a high school, and also has a train- 
ing school for dental assistants and 
dental technicians. The instructors 
and supervisors are dentists in the 
employ of Alaska Native Service. 
This auxiliary dental assistance 
school was established about 1949- 
1950, by Doctor R. M. MacKenzie, 
then the Director of the Dental 
Division, Alaska Native Service. 
Graduates of this school are cap- 
able chair-side and laboratory help. 

Another dental facility operating 
in Alaska is the State Welfare De- 
partment. This service is available 
to the destitute for emergency den- 
tal treatment and rehabilitating 


oral treatment, with the prospect 


of returning the patient to an ac- 
tive physical condition whereby he 
can become self sufficient. This 
service is also available to the dis- 
placed native who finds himself in 
an area not serviced by the Alaska 
Native Service Dental Department. 
In the vicinity of the greater 
populated areas, the Aborigines, 
and the destitute, have access to 
dental treatment, but people who 
live in remote areas sometimes 
travel hundreds of miles to obtain 
dental attention. Most of these 
people travel by air, as air travel 
service in Alaska is available by 
charter to even the remote areas. 
The population of Alaska is es- 
sentially young, and a young pop- 
ulation has great working and 
earning capacities. However, the 
summer-time population is some- 
what transient. There is no way to 
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“get rich quick” in Alaska, and 
when persons who come for that 
purpose find this out, they fail, and 
soon leave. Alaska needs perma- 
nent residents who have a will to 
work, and to contribute to the 
growth and development of this 
new State. There are a number of 
small towns that can be reached 
by automobile or railway (as well 
as by air), which need dental facil- 
ities. However, it is doubtful if one 
such town could support a dentist; 
but if the dentist were willing to 
establish himself to serve two or 
more such towns, he would prob- 
ably find a satisfactory financial 
return and a real joy of accom- 
plishment in service. 

Life in Alaska can be a good 
life if one wishes to make it so. 
First, be sure that you want to live 
in Alaska, then have an under- 
standing attitude. Bear in mind 
that this is a comparatively new 
country, which needs to be under- 
stood rather than criticized, and 
developed rather than pillaged. 
Alaska’s resources are ripe for de- 
velopment. Because of their quality 
and quantity they are, and will 
continue to be, guarded jealously 
by our new State Government. 
Alaska will be developed in an 
orderly fashion for the benefit of 
capital, investors, and residents of 
this, our newest and probably to 
be, our wealthiest state. 

To quote the poet, Sam Walter 
Foss, “Bring me men to match my 
mountains.” 


1010 Noble St., Fairbanks, Alaska 
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“Give me the liberty to know, to utter, and to argue freely 


according to my conscience above all liberties.”” John Milton 


WHAT HAPPENS TO THE DISABLED DENTIST ? 


ANYONE who has seen a dentist who is permanently disabled is struck 
with the depth of the tragedy. A lawyer may be blind and still able to 
practice his profession. A physician may be partly paralyzed and con- 
tinue to carry on a restricted practice. A business man may be in- 
capacitated yet remain able to adjust to a work schedule. Not so with 
the dentist! The loss of a hand or an eye, partial crippling, means that 
his dental career has ended. 

What can the disabled dentist do to support himself and family? It 
is unlikely that he can do anything in the dental field. Neither is he 
prepared to do much in any field. His training has been too highly 
specialized—or too narrow, if we prefer the blunter word. 

A medical publication asked several physicians what they would 
do if they could no longer practice medicine because of disability. One 
said he would teach. Another believed that he could make a living 
running a nursery for shrubs and trees. A third said he would be a 
writer. Although these are admirable vocations, they are not com- 
parable in economic terms to the practice of medicine. If a group of 
dentists were asked the same question, they would probably respond 
quite like the physicians. 

What careers are open in the fields of teaching, horticulture, and 
writing, as examples of places of possible employment for the disabled 
dentist ? 

Teaching is itself a profession. Unless the dentist has something 
special to offer and some experience in teaching it is unlikely that any 
school would hire him, particularly if his health was impaired. Neither 
could he expect to find a position in a secondary school or a liberal arts 
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college as a science teacher unless he had, at least, a Master’s degree. 

Horticulture requires land, machinery, and money. Unless one has 
all three he cannot expect to make a living in any kind of farming. 
Estimates that have been made suggest that no agricultural undertaking 
can be made profitable unless a person makes an investment of no less 
than $50,000. The small farm, the backyard poultry venture, the nursery 
with a few hundred plants and shrubs, cannot be made profitable. Any 
kind of farming is now big business. 

Writing as a career may sound romantic. Actually it is drudgery. 
Not one free-lance writer in 1000 can expect to make a living in this 
career. There are well-paid positions in advertising agencies, on news- 
papers and magazines, but these jobs go to people with experience and 
special training and talent. Few novelists or free-lance writers have 
made a living from their efforts. Zane Grey, a dentist, was an exception. 
Arthur Conan Doyle, Somerset Maugham, A. J. Cronin, physicians, are 
other exceptions. But considering the thousands of people who grind out 
manuscripts every year that never see publication the successes of the 
few are striking. For the author who receives $100,000 for motion pic- 
ture rights to a book, there are thousands of writers who have never 
earned a penny. A writer is one who puts words on paper: an author 
has them published. 

Although no human power can predict the future and thus foretell 
who is to be permanently disabled, every dentist can protect himself 
against such a misfortune by buying an adequate kind and amount 
of noncancellable insurance when he is young. Unfortunately many of 
these contracts terminate at age 60. The dentist who suffers disability 
after 50 now has some small protection under the Social Security system. 

ORAL HycIENE consistently publishes authoritative articles on in- 
vestments, insurance, taxes, and other business subjects, because den- 
tistry is both a profession and a way of making a livelihood. Beware 
of the self-righteous fraud who speaks to the contrary. No dentist who 


ignores the business side of dentistry is honest with his family, with 
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society generally, or with himself. 












TECHNIQUE of the Month 


Originated by W. EARLE CRAIG, DDS 


Crown for Clasp-Supporting Tooth 


By G. J. GEIZER, DDS 


Drawings by Dorothy Sterling 
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If tooth is carious, restore 
original contours with wax. 


Take alginate impression 
and set aside, (Keep algi- 
nate moist.) 


























Fill impression of tvoth 
with self-curing acrylic. 
Position on preparation, 
Wait 5 minutes. Remove 
and trim acrylic crown. 
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Try crown and denture in 
mouth. Add wax to crown 
if necessary for support of 
denture clasp and rest. In- 
vest and cast. 





Prepare tooth in the usual 
manner. 


Note to Contributors 


We invite dentists to sub- 
mit material for this page. 
$10. will be paid for each 
technique used. It is not 
necessary to make finished 
drawings—or even sketches 
—if you explain the pro- 
cedure clearly, in detail, 
in your letter. Submit ma- 
terial to: 


Technique of the Month, 
Oral Hygiene, 

1005 Liberty Avenue, 
Pittsburgh, Pennsylvania 
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Please send all correspondence for this department to: 
The Editor, Ask Oral Hygiene, 708 Church Street, Evanston, Illinois. Enclose a stamped, 
addressed envelope for a personal reply. if x-ray films are sent, they should be pro- 
tected with cardboard. We cannot be responsible for casts or study models that are 
mailed to this department. 


Periodontitis 

Q.—I have a 2l-year-old male patient 
whose gingivae bleed profusely at the 
touch of a toothbrush or an instrument. 
They are purplish-red in appearance, 
and are not ulcerated or hypertrophic. 
I have scaled the teeth and curetted the 
gingivae and treated them with Gentian 
violet. I have also prescribed vitamin C. 
Your suggestions and advice will be ap- 
preciated.—F.C.M., Pennsylvania 

A.—Periodontitis, the most com- 
mon periodontal disease of the 
adult, is a chronic, slowly progres- 
sive disease. In many instances it 
must, of necessity, have had its in- 
itiation approximately with the on- 
set of puberty, or before, in order 
to cause the amount of destruction 
seen in the adult patient of 20 to 
30 years of age. 

Pocket reduction and elimina- 
tion are one of the aims of con- 
servative treatment. In attempting 
periodontal treatment, the follow- 
ing steps should be taken: the re- 
moval of such irritants as supra- 
gingival deposits, subgingival de- 
posits, mechanical, chemical and 
atmospheric irritants, destructive 
habits and food impaction; and 
institution of proper home care 
methods; the correction and for- 
tification of nutrition; and the 
polishing of exposed tooth surfaces. 
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Since you mention purplish 
gums, | would like to make a spe- 
cial point of improper instrumen- 
tation that is common and there- 
fore leads to unsatisfactory results. 
Contact of the instrument with the 
most occlusal portion of the sub- 
gingival deposit is most often in- 
terpreted as contact with the base 
of the pocket, and the strokes of 
the scaler or curet proceed from 
this point occlusally. The subgingi- 
val deposit, however, remains to 
produce its damage to the perio- 
dontal structures. Once the instru- 
ment is apical to the deposit, the 
operator, with proper strokes, can 
expect to eliminate the calculus. 


Dry Sockets 

After reading an inquiry regarding 
dry sockets, it occurred to me that my 
experience with them might prove help- 
ful to others having this trouble, 

I make routine use of terramycin den- 
tal cones in all sockets, and virtually all 
sockets are sutured. This has resulted in 
not one dry socket in over three years, 
and I extract about 80 to 100 teeth 
weekly.—L.A.S., California 

A.—Thank you for the informa- 
tion dealing with your personal 
treatment of dry sockets. On the 
basis of the amount of extractions 


you perform over a period of three 









































years, your freedom from dry 
sockets is impressive. 


Pain on Percussion 


Q.—I have a man patient about fifty 
years of age, in excellent health, who 
complains of severe pain and soreness 
upon percussion of the upper second bi- 
cuspid, and the first and second molars. 
There are no dental caries, no alveolar 
trouble, no restorations, and no history 
of injury or sinus distress. The x-ray is 
negative, except for filling or obliteration 
of the pulp canals. Upon removal of the 
first molar and dissection, the pulp and 
canals were found to be solid throughout. 

I would appreciate your advice.— 


A.P.W., North Carolina 

A.—If I had roentgenograms and 
study models, I might arrive at a 
more effective analysis in this case. 
As it is, from your statement that 
pain is elicited on percussion, I 
would, offhand, rule out calcifica- 
tion of the pulps as a causative fac- 
tor, in this 50-year-old patient. 
From the slim evidence given me, 
I would guess that traumatic oc- 
clusion and unequilibration of the 
force lines are probably the fac- 
tors contributing to “pain-on- 
percussion.” 





Bleaching Teeth 


Q.—I read your explanation of the use 
of Superoxol® for discolored teeth in 
Ask OrAL Hyciene. Could you tell me 
where I might obtain this product? Also, 
I should like to know the technique of 
using Superoxol to bleach discolored 
teeth —F.L.W., Alabama 

A.—The technique for bleaching 
teeth that I have found successful 
is as follows: Isolate the tooth with 
a rubber dam. Remove all filling 


material from the crown of the 
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tooth and from the coronal third 
of the root canal. Be sure that the 
root canal filling is satisfactory so 
that there can be no penetration 
of the root filling by the bleaching 
agent. 

Superoxol, which is a 30 per 
cent solution of hydrogen peroxide 
in water, is the bleaching agent I 
use. A cotton pellet is placed loose- 
ly in the pulp chamber and the 
empty portion of the root canal 
and is flooded with the Superoxol. 
The cotton should be loose, acting 
as a wick to hold the fluid in the 
cavity. Then heat is applied, either 
with an old instrument that has 
been heated to redness or heat 
from the hot air syringe, being 
careful not to have the air dislodge 
the bleaching solution. Several ap- 
plications of Superoxol and heat 
are made, and usually after 15 to 
20 minutes the tooth has lightened 
considerably. 

If the tooth is not bleached to 
the desired shade, Superoxol may 
be sealed in the pulp chamber for 
a day or two. Be sure that the 
coronal seal of cement is tight. 
After the tooth has been bleached 
to the desired shade the cavity can 
be lined with a silicone fluid, which 
helps to seal the dentinal tubules 
in case the restoration placed in 
the crown should leak. Many of the 
bleaching -failares, I believe, are 
due to leaky seals of the coronal 
cavities. If the discoloration is 
metallic, due to the type of restora- 
tion that had been placed in the 
tooth, bleaching is difficult; if the 
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discoloration is due to the decom- 
position of organic material, par- 
ticularly blood, bleaching is usu- 
ally successful. 

Superoxol can be obtained from 
your dental supply dealer or phar- 
macist. 


Dentures and Food Accumulation 


Q.—Recently I made full upper and 
lower acrylic dentures for a woman in 
her early sixties. She had worn vulcanite 
dentures about twenty-five years without 
difficulty. However. during the last two 
or three years food adhered to the sides 
of the dentures and accumulated. 

In making the new dentures I opened 
her bite about 3 or 4 mm, and made the 
sides of the dentures thin, smooth, and 
highly polished. But the food still clings, 
making eating difficult. Please advise 
me how to overcome this annoyance.— 
J.O.H., Missouri 

A.—It is possible that the change 
in the vertical dimension is re- 
sponsible for your patient’s diff- 
culty with food accumulation. Un- 
til such a time as the patient be- 
comes accustomed to plastic den- 
tures, there is a tendency for some 
foods to adhere to the denture 
base material. 





Fluoride Lozenges 

Q.—What is your opinion as to the 
use of oral calcium fluoride (2 mg) loz- 
enges in combination with vitamins C 
and D? Are they safe to use, and do you 
think there is benefit to be derived? 
Should they be restricted to any age 
group? 

There is an immeasurable amount of 
fluorides present in our community watér 
supply. I have received inquiries about 
ways in which to use fluorides as a pre- 
ventive for individual children whose 
parents wish to do everything possible to 
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prevent dental caries—W.R.W., Wis- 
consin 

A.—Tablets containing fluorides 
in the form of calcium fluoride or 
bone meal have been classified un- 
acceptable by the Council on Den- 
tal Therapeutics, because it ap- 
pears difficult or impossible to pro- 
vide an accurately controlled level 
of “effective” fluoride for the pa- 
tient through the administration of 
these slowly soluble fluoride prod- 
ucts. 

According to the study made by 
the Council, there is not as much 
benefit through conscientious use 
of prescribed fluoride as through 
residence in a community where a 
fluoridation program is in opera- 
tion. Certain potential hazards not 
associated with a community fluor- 
idation program may attend the 
individual use of fluoride supple- 
ments. It is the opinion of the 
Council that the following princi- 
ples should be observed in the use 
of dietary supplements of fluorides: 

1. Concentrated fluoride prepa- 
rations should be dispensed only 
on prescription in order that ade- 
quate supervision may be provided 
for their safe and effective use. 

2. Supplementary fluorides 
should be prescribed only when 
the concentration of fluoride ion 
in the drinking water is known and 
is less than 0.7 part per million. 

3. Dietary fluoride should be 
continuously available throughout 
the period of tooth formation. 

4. No more than 264 mg of 

(Continued on page 60) 
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sodium fluoride should be dis- 
pensed at one time. 

9. Concentrated fluoride prepa- 
rations should bear the warning 
statement: “CAUTION: Store out 
of reach of children.” 

6. Prescriptions should be lim- 
ited to those instances where the 
parent may be expected to follow 
directions carefully. 

Flouride tablets may be em- 
ployed with least difficulty in local- 
ities where the drinking water is 
substantially devoid of fluoride. 
Written directions should be pro- 
vided according to the age of the 
child as follows: 

1. Before two years of age. Add 
one fluoride tablet to each quart 
of water used for drinking pur- 


poses and for the preparation of 
formulas and other food. 

2. From two to three years of 
age. Every other day add one 
fluoride tablet to an amount of 
fruit juice or drinking water which 
the child will consume at one time. 

3. After three years of age. Ad- 
minister one tablet each day in an 
amount of fruit juice or drinking 
water that will be consumed at one 
time. 

I hope the foregoing informa- 
tion will be of some help to you. 


Denture Relining 

Q.—Please send me a laboratory pro- 
cedure to reline a denture after an im- 
pression has been taken in it.—P.L.K.., 
New Jersey 


(Continued on page 62) 





accurate impressions ... easily obtained 


Pleasant tasting, odorless, Oxilane is the 
ideal rubber impression medium. Sets in 
2 minutes. It’s free of chemical action 
after set and has ideal dimensional sta- 
bility. Stone models can be poured up at 
any time. Can also be copper or silver 
plated. Exclusive wetting agent lets 
Oxilane go beyond moisture barriers, 
under gingival tissue to cavity wall. 
Look for the Lang trade name... your 
assurance of the finest materials made. 


ask your dealer now... 


easy to use utilitarian package 


Oxilane is also supplied in PINK as 


a Silicone Cushion Rebase 
DENTAL MFG. COMPANY 


823 


W. MONTROSE AVE. CHICAGO 13, ILL., U.S. A. 
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Lavoris is 
important to thorough 
oral hygiene 





RECOMMEND 


Lavoris for the 
prevention and local 
relief of inflammatory 
conditions of the 
mouth and throat. 

It is a properly 
formulated 
mouthwash-gargle that 
accomplishes thorough 
cleansing and 
stimulation of tissues. 








THE CHEMO-MECHANICAL 
cleansing action of Lavoris is unique. It 
coagulates and removes sticky, mucoid 
deposits from tissues. These non-adherent 
deposits are then easily washed away. 









LAVORIS 
is a stable solution 


Stimulating Astringent 










[A O f2 | S of zinc chloride and 

AV recognized adjuncts. 
, It's pleasant tasting, 
Mouthwash and Gargle yet contains no sugar. 


SUGGEST regular use of Lavoris to your patients. 
It's a pleasant, rewarding habit. 


THE 
PROFESSIONAL 
gallon of Lavoris is 
available to practicing 
dentists and 
physicians. Please 
order on your 
professional stationery, 
including $2.50 for 
each gallon (delivery 
prepaid in the 
continental U.S.A). 






















THE LAVORIS COMPANY 
DEPT. OH-39, MINNEAPOLIS |, MINN. 








A.—Following are the steps for 
relining a denture: 

1. The impression is boxed and 
poured in Hydrocal®. 

2. The case is now flasked in the 
usual manner. Impression and cast 
are not separated until after flask- 
ing. 

3. After separation, the tissue 
side of the denture is prepared by 
the removal of some of the denture 
base material and roughening of 
the surface with a bur. 

4. The case is flasked and packed 
in the usual manner. 

In the case of an upper denture; 
to secure uniformity of the thick- 
ness of the palate, at times the 
palate of the denture is removed 
and rewaxed prior to flasking. 


Odor in Edentulous Mouth 


Q.—In September 1952, I constructed 
an upper and lower immediate denture 
for a woman about forty years of age. In 
May 1954, I rebased the lower with a 
quick mouth-curing plastic. Nothing was 
done to the original upper. The rebase 
material of the lower is hard and nicely 
fused to the lower denture. 

In October 1958, the patient came to 
my office and complained of a foul, ob- 
noxious odor that is supposed to origi- 
nate from the dentures. This odor is not 
steady or constant, but comes and goes. 
Some days it is not there, and others it 
persists only for a few hours, On the day 
of examination I could not detect any 
odor. 

The patient has a nervous tempera- 


ment, but the physician claims there is 


nothing systemically wrong with the di- 
gestive organs. The gingival tissue ap- 
pears normal. The centric and fit seem 
satisfactory. The dentures are clean. The 
tonsils have been removed. 

I have explained to the patient that 
plastic dentures are nonporous, and 
therefore cannot absorb moisture or food 
secretion. 


(Continued on page 66) 






































WOULD YOu BUY 
AN AUTOMOBILE 
THAT HAD ONLY 
ONE SPEED? 
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. > | Chhenty en sesiy te 
| instrument which hampers 

mee te teReee the full exploitation of 

F ERCEPTION your tactical skills 
Feather-like touch The ee High Speed 

piece provides you 

— FFICIENCY with a complete range of 


Unbelievable freedom of cut working speeds, suitable for 
all procedures, both forward 
E CONOMY and reverse on your 


IRECTION 
Forward or reverse 


Chayesr DENTAL INSTRUMENT CORP. 


MIRY BROOK ROAD, AT DANBURY AIRPORT, DANSURY, CONNECTICUT 
For service on any Chayes product, be sure to send to ovr new address listed above. 








To hasten adaptation 
with your denture patients 


This product helped . . .j, . 


@lIn ‘“‘treatment”™ cases, 

Wernet's Powder provides 

added comfort and sta- 

bility during adaptation, 

lyy and prolongs retention 

while tissues are undergo- 
Pear om ace ing resorption. 


@ Inall cases where anatom- 
ical or psychological prob- 
lems occur, Wernet’s 
helps the patient through 
the adjustment period. 


@ Wernet’s Powder helps speed the mastery of the denture... 
Recommended by more dentists than any other denture adhesive. 





Recommend 
WERNET’S Powder 


hi ee 
...f... this patien - 


@ A typical case history: 


@ JBL, city police officer, 
48 years old. Had immedi- 
ate dentures placed satis- 
factorily three months 
ago. Gum resorption now 
makes them wobble, pro- 
duces some irritation. 
Biggest complaint: can’t 
blow police whistle (‘). 
Using Wernet’s Powder 
until it is practical to re- 
line dentures. 


BLOCK DRUG COMPANY, INC. 


105 ACADEMY STREET, JERSEY CITY 2, NEW JERSEY 











this dentist was... A MIGHTY HUNTER 





until experience convinced him that 
STEELE’S* offered the finest, most ver 
satile products for all types of Bridge 
work. Interchangeability, the outstand- 
ing feature among many advantages, Is 
original and superior with Steele's 
*STEELE’S INTERCHANGEABLE FACINGS 
the ‘‘original’’ and still the standard; avai! 


able in PORCELAIN New Hue shades and 
PLASTIC BIOTONE “shades 

*STEELE’'S TRUPONTICS — the only inter 
changeable pontic which provides porcelain 
tissue contact. 


*STEELE’S BACKINGS—precision made for 
fit— guarantee the interchangeability of 
Steele’s Facings and Trupontics. 


“STEELE’S SIDE GROOVE POSTERIORS—for 
greater strength in cast removables; avail 
able in popular Bioform+ shades. 


+Registered Trademark 
of Dentists’ Supply Co 
of New York. - 


THE COLUMBUS DENTAL MANUFACTURING CO 


Col ‘aanen + {}r 


The patient wants an answer. Can you 
help me?—C.J.P., Wisconsin 

A.—The problem of mouth odor, 
especially in an edentulous mouth, 
should be readily handled. To be- 
gin with, one has to determine 
whether it is primary (arising 
from the denture, the nasal or 
paranasal sinuses, the pharyngeal 
anatomy, or a nonessential local- 
ized desquamative mucositis). If 
the local factors do not contribute 
to the mouth odor, then one has to 
look for the secondary factors. The 
latter are further subdivided into 
physiologic and pathognomic. 

Physiologically, many foods, 


after being digested and absorbed 
and then filtered through the liver, 
still give off their characteristic 
odor for many hours after inges- 
tion. The odor is not due to a back- 
ing up of the gastric content; but 


rather the result of the odor com- 
ing from a substance (usually a 
nitrogen-sulfur organic derivative) 
which does not lose its odor as a 
result of digestion or assimilation, 
and is carried through the blood 
stream to the tissues and eventual- 
ly is washed out of the tissues 
through the kidneys, fecal excreta, 
and the secretory glands. Garlic 
and onions, for example, may leave 
an aftertaste for hours after in- 
gestion because of this phenome- 
non, and this is normal, or physio- 
logic. 

On the other hand, any putre- 
factive disease process of the alli- 
mentary canal, especially gallblad- 
der disease, colitis, or even a gas- 
tric ulcer, can give off putrefactive 
derivatives which are odoriferous 
and are absorbed into the liver 
where they are “detoxified.” The 
latter process ney does not 
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imply deodorize, as the odors, 
again are carried into the blood | 
stream and are given off through | 
the salivary glands as a mouth) 
odor. It is felt that the agent which | 
gives off such lasting odor may | 
also be a putrefactive derivative | 
containing a nitrogen-sulfur group- 
ing. 

From what you state in your 
symptomatic picture, it is my im- 
pression that this patient’s prob- 
lem is one of a dietary nature and 
is physiologic. 


Fractured Central 

QO.—In July 1958. a 9'4-year-old-boy 
presented with an upper right central 
which had been fractured through the | 
crown of the tooth. There was slight mo- | 
bility of the tooth, but little edema and | 
hemorrhage. A stainless steel crown was | 
formed and placed on the tooth by use of 
zine oxide and eugenol cement after the 
fractured area, which was near the pulp, 
had been coated with calcium hydroxide. 
The tooth was then splinted. 

The boy was re-examined on Septem- 
ber 15, 1958. The tooth responds to vi- 
tality tests and is quite firm and there 
is no discoloration. There is some trans- 
lucency around the mesial part of the 
apex which I cannot diagnose as either 
the beginning of a granuloma, or merely 
bone that was destroyed by trauma. 

The boy’s mother is anxious to have | 
some restoration made for cosmetic pur- | 
poses, although my advice is to retain 
the stainless steel crown for at least an- 
other six months. What is your advice on | 
this matter?—N.H.M., New York 

A.—The fact that two months | 
after fracture the tooth still retains 
its vitality, is firm, and shows no | 
discoloration, is encouraging. Ev- | 
idently, the pulp is still vital de- 
spite any injury it may have suf- | 
fered. The prognosis for full re- | 
covery and continued vitality is| 
good. If tooth vitality was deter- 
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Craig-Martin Tooth Paste with Milk 
of Magnesia has been recommended 
by dentists for years who have found 
Magnesium Hydroxide the active in- 
gredient of Milk of Magnesia most 
effective in protection against tooth 
decay producing acid. Children and 
adults alike enjoy its delicious flavor 
and its efficient polishing and cleans- 
ing action. 
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mined by the electric pulp test, 
thermal tests should be used as a 
check test. 

In view of the foregoing clinical 
findings, it is highly probable that 
the narrow zone of radiolucency 
on the mesial aspect of the root 
end is without significance. Bone 
architecture and x-ray angulation 
can sometimes be responsible for 
what appear to be suspicious areas. 

It is recommended that protec- 
tion of the tooth by the steel crown 
be continued for about a year. This 
should permit the pulp to recede 
and to insulate itself against ex- 
ternal injury by secondary den- 
tine. Periodic re-testing of the 
tooth, especially prior to any per- 
manent restoration, is of course 
indicated. 


Nausea Caused by Denture 

Q.—I have a patient who has a lower 
denture and he cannot keep it in his 
mouth because it nauseates him and he 
must take it out. Kindly advise what to 
do.—J.F.D., Illinois 

A.—Without more detailed in- 
formation it is difficult to make a 
diagnosis and solution to your 
problem. 

In my own experience, I have 
found that nausea generally pre- 
sented itself as a problem with the 
delivery of an upper denture; how- 
ever, since the mandible is in in- 
timate relationship with the maxil- 
la and neighboring tissues, it would 
seem possible to develop a nausea 
sensation in the delivery of a lower 
denture. I would carefully examine 
the lingual flanges for possible 
overextension. I would check the 
thickness of material covering the 
tuberosity. In extreme cases of 
(Continued on page 70) 
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a deficiency in 


water-soluble vita 


Good oral health requires an 
adequate daily supply of the 
water-soluble vitamins B and C: 
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“The relationship between malnutrition 
and gingivitis seems evident. ... The pre- 
dominant deficiency was in the vitamin 
B complex.”! 


In herpangina, “‘all six cases ree 
sponded quickly to therapeutic B 
complex (Allbee with C), with 
complete disappearance of the 
lesions within a week. To date 
none of these lesions have re- 
curred.’’2 

1. Sud, V.: J. D. Res. 30:19, 1951. 

2. Nathanson, !. G. and Morin, G. E.: 


Oral Surg., Oral Med. and Oral Path. 
6:1284, 1953. 
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Each capsule of Allbee with C contains: 
Thiamine hydrochloride 
SEEIINEND: dccutientssnticincoccsnsnnecnstonnenteinenness 10 mg. 
Calcium pantothenate 
Nicotinamide .......... ponenveunatnens qresenrennibens 50 mg. 
Ascorbic acid . 


A. H. ROBINS CO., INC. * RICHMOND 20, VA. 
Ethical Pharmaceuticals of Merit since 1878 fart 
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mined by the electric pulp test, 
thermal tests should be used as a 
check test. 

In view of the foregoing clinical 
findings, it is highly probable that 
the narrow zone of radiolucency 
on the mesial aspect of the root 
end is without significance. Bone 
architecture and x-ray angulation 
can sometimes be responsible for 
what appear to be suspicious areas. 

It is recommended that protec- 
tion of the tooth by the steel crown 
be continued for about a year. This 
should permit the pulp to recede 
and to insulate itself against ex- 
ternal injury by secondary den- 
tine. Periodic re-testing of the 
tooth, especially prior to any per- 
manent restoration, is of course 
indicated. 


Nausea Caused by Denture 

Q.—I have a patient who has a lower 
denture and he cannot keep it in his 
mouth because it nauseates him and he 
must take it out. Kindly advise what to 
do.—J.F.D., Illinois 

A.—Without more detailed in- 
formation it is difficult to make a 
diagnosis and solution to your 
problem. 

In my own experience, I have 
found that nausea generally pre- 
sented itself as a problem with the 
delivery of an upper denture; how- 
ever, since the mandible is in in- 
timate relationship with the maxil- 
la and neighboring tissues, it would 
seem possible to develop a nausea 
sensation in the delivery of a lower 
denture. I would carefully examine 
the lingual flanges for possible 
overextension. I would check the 
thickness of material covering the 
tuberosity. In extreme cases of 


(Continued on page 70) 
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Good oral health requires an 
adequate daily supply of the 
water-soluble vitamins B and C: 





“The relationship between malnutrition 
and gingivitis seems evident.... The pre- 
dominant deficiency was in the vitamin 
B complex.”! 


In herpangina, “all six cases ree 
sponded quickly to therapeutic B 
complex (Allbee with C), with 
, complete disappearance of the 
| lesions within a week. To date 
none of these lesions have re- 
curred,”’2 





1. Sud, V.: J. D. Res. 30:19, 1951. 

2. Nathanson, |. G. and Morin, G. E.: 
Oral Surg., Oral Med. and Oral Path. 
6:1284, 1953. 
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Each capsule of Allbee with C contains: 
Thiamine hydrochloride 15 mg. 
Riboflavin 10 mg. 
Calcium pantothenate 10 mg. 
Nicotinamide 50 mg. 
Ascorbic acid 250 mg. 
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over-closed bites there have been 
impingements of this material 
which could simulate the feeling 
of nausea. 

The patient might be suffering 
an anxiety factor which subcon- 
sciously relates to his teeth. If this 
is the case, two tablets a day 
(morning and evening) of mepro- 
bamate (Equanil® or Miltown®) 
400 mg are prescribed. As a rule, 
medication may be discontinued in 
10 days to two weeks as the patient 
should be adjusted to his dentures 
by that time. 


Self-Polishing Amalgam 
(.—Several weeks ago I placed an 
amalgam restoration for a woman pa- 
tient. | gave her an appointment to re- 
turn in about a week to have the res- 
toration polished. Upon her return, to 


* my amazement, I found that the restora- 


tion had a brilliant polish. In fact, every 
amalgam restoration in her mouth had 
the same luster. She said that to her 
knowledge they had never been polished. 

Do you know of any explanation for 
this self-polishing phenomenon ?—J.S.C., 
Arizona 

A.—Your description of the pa- 
tient who returned with polished 
amalgams is most interesting. Dis- 
cussions with many dental col- 
leagues does not help to unravel 
the mystery. Some suggest that the 
patient may use a hard toothbrush 
effectively on all surfaces of the 
teeth. 


Painful Jaw 

Q.—I am writing to you regarding an 
unusual case. The patient is my brother. 
Here is the general history of the trou- 
ble, as he has outlined it in a letter to 
me, which reads as follows: 

“Upon awakening one morning my 
right jaw was swollen and sore at the 
joint, about one inch from the ear; also, 
my jaw cracked noticeably, and it was 
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hard to open my mouth wide, I wrote to 
you about it. and at your suggestion I 
bathed it with hot salt-water packs, but 
there was no appreciable benefit. 

“T then went to an osteopath for about 
ten treatments, but there were no bene- 
ficial results, except to ease the pain at 
the time of treatment. I then went to 
the physician you suggested, who in turn 
sent me to an x-ray specialist. The spe- PY 1 :%eo)* ra life 4 
cialist said it was an arthritic condition 
of my right mandible, and the physician 
recommended the use of _ hot-water 
packs, as you had suggested, but there 
was no relief. I had my teeth x-rayed 
also, and the dentist said they were nor- 
mal. I have all my teeth (at age 72). 
and few restorations. To date, after 
more than six months my jaw is no: bet- 
ter. | hope you can find out what I can 
do about it, as my jaw bothers me a 
creat deal.” 

I have never seen a persistent case 
such as this before, and I do not know 
what to suggest. There surely must be 
some sort of treatment that might relieve 
this trouble which came on overnight. 
I will certainly appreciate any informa- 
tion or advice which you may offer.— 
C.B.B., Colorado 

A.—When a case of this type is 
presented by letter or second-hand 
information it becomes difficult to 
evaluate and analyze on a sound | AUTOMATIC 
cause and effect basis; however, | 
can give you my views as to the 
possible cause of your brother’s 
condition. 


| 


From the description that your 
brother has presented, I believe he 
is suffering from an articular disc 
arthritis, a fibrochondritis of the 
head of the condyle, the interartic- 
ular disc and the articulating fossa 
of the temporal bone. This cendi- 
tion was most likely in the making 
for many years asa result of nor- 
mal attritional wear of the occlud- 
ing surfaces of the teeth; but be- 
cause of the advanced age of the 
patient, the articular surfaces noted 

(Continued on page 72) 
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surgical absorbent cotton 
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above did not compensate as read- 
ily as might be expected. The acute 
flare-up which he experienced, was 
probably brought on by an ordi- 
nary harmless pressure such as 
sleeping on his fist. This may have 
induced a mild subluxation be- 
cause of the existing inflammatory 
process, which became aggravated 
from the traumatic additive. 

As an initial phase of treatment, 
based upon the foregoing analysis, 
an intraarticular injection or two 
of steroid to allay the inflammation 
would be indicated. In the mean- 
while, the use of salicylates or 
salicylamides with massive doses 
of ascorbic acid and nicotinic acid 
should be given orally. A good 
combination of the latter in palp- 
able and easy to take tablets is put 
up commercially as Vastran® by 
Wampole. As soon as the pain de- 
creases and movements improve, a 
bite block system should be con- 
structed to gradually open the bite 
on an intermittent basis. Once 
satisfactory opening without pain 
or muscle stretch is accomplished 
(it might take several weeks to 
three months to arrive at this de- 
sirable point) permanent onlays or 
onlays affixed to a partial denture 
may be constructed. It is important 
that during the restorative phase 
the patient be kept on the oral 
therapy. I might add that the best 
way to accomplish the treatment 
would be on a team basis. The 
team should be comprised of an 
internist, oral surgeon, and a den- 
tist. 





| Buy Security Bonds 


ORAL HYGIENE 





aneeseese IN KING SIZE CANS susauaean 


—_ 










~~ 








Dentist Heads AMA Auxiliary 

A dentist is taking a year’s leave of 
absence from her practice to aid the 
Nation’s physicians. Doctor Gladys Un- 
derwood practices dentistry in Portland, 
Oregon, and lives with her physician- 
husband in nearby Vancouver, Washing- 
ton. As the American Medica! Associa- 
tion auxiliary head, Mrs. Underwood has 
been traveling throughout the United 
States, overseeing the auxiliary’s pro- 
gram of service to physicians and com- 
munities. — Minneapolis (Minnesota) 
Tribune. 


Collector of Degrees 

New president of the Los Angeles 
County Dental Society, Doctor H. Ches- 
ter Moore of Long Beach, a 1952 gradu- 
ate of University of Southern California’s 
School of Dentistry, also holds a degree 
in music from Baker University in Kan- 
sas and an engineering degree from Yale 
University. He plays in the dental so- 
ciety’s Dixieland band, and in the Ger- 
man band. Other hobbies are golfing, 
fishing, yachting, short-wave radio op- 
eration, and growing of orchids and 
Camellias.—Long Beach (California) 
Independent Press-T elegram. 


Builds School for Handicapped 
Because they were unable to find any 
institution that could help their multiple 
handicapped daughter, Doctor and Mrs. 
Charles Jordan of Springfield, Illinois, 
founded the Hope School for Blind Mul- 
tiple Handicapped Children. So far the 
school has been a “pilot project,” a two- 
story frame building with four to six 
children and a staff of similar size. It 
has been financed by the $20,000 the 
Jordans have put into it, and contribu- 
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tions from friends. But its success has 
so interested professional groups that its 
founders have ambitious plans for its 
future. The officers of the National Fed- 
eration for the Blind invited Doctor Jor- 
dan to come to Boston to speak to them, 
because they are considering the school 
as a project. They have long wanted to 
start something of the kind, Doctor Jor- 
dan said. but thought it would take a 
minimum of $500,000. 

At present Doctor Jordan is negoti- 
ating with Springfield for a 10-acre 
tract of land near the lake for $l-a-year 
rental. If this goes through he hopes 
to raise funds to proceed with his dream 
—a plan for six Y-shaped units, each 
unit to have 12 children and two resi- 
dent house parents, so that they could 
serve 72 children at one time.—St. Louis 
(Missouri) Post-Dispatch. 


Dentist Jazz Group 

Five Detroit area dentists, Doctors 
Carroll Kennedy, John Pericin, Chester 
Bogan, John Rasmussen, and J. Wilfred 
Harrison who meet a couple of times a 
month to swing out with a Dixieland 
beat, were recently the subject of an 
article appearing in the magazine section 
of the Detroit News. Doctor Bogan, who 
is the arranger for the group, carved his 
own trumpet mouthpiece from brass, had 
it silverplated and inscribed with his 
name. They tape record many sessions. 
—Detroit (Michigan) News. 


Win Naval Awards 

Twenty-three Twin Cities dentists who 
make up Naval Reserve Dental Company 
9-17 have received a Ninth Naval District 
general excellence trophy and first-place 
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Now available in COLORS: blue, green, 
coral, or cream white, to match standard 
dental equipment, at only slight additional 
cost above our standard model with stain- 
less steel finish. Absolutely ACCURATE 
temperatures. EASY to adjust. DEPEND- 
ABLE. Will not burn out due to evaporation 
of water. REMOVABLE BATHS 1. Re- 
movable bath inserts—made of STAINLESS 
STEEL—engineered for a telescope fit in 
the fixed leak-proof wells—made of copper 
for control and maintenance of even temp- 
eratures. Accessories and Retraction Kits are 
also available. Let us give you full informa- 
tion. Mail the coupon today. 
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plaque. Commander of the unit is Cap- 
tain William A. Dickson.—Szt. Paul 
(Minnesota) Dispatch. 


Donates One Month's 
Services Yearly 

Two years ago, in December 1956, 
Doctor and Mrs. John E. Shultz of 
Pella, Iowa, lost their only child, an 
adopted daughter of 14, in an automo- 
bile accident. In order to overcome their 
grief, they decided to do something for 
other children. Each year they spend 
the month of October (their daughter’s 
birthday month) at Annville Institute, 
a church operated boarding school in 
Jackson County, Kentucky, giving den- 
tal service to the mountain children. Of 
the 170 students, 100 had never been to 
a dentist. During his first month at the 
institute, Doctor Shultz placed 358 res- 
torations, and made 52 extractions. Mrs. 
Shultz served as his dental assistant. 

Doctor and Mrs. Shultz are enthusias- 
tic about their project, and have a great 
admiration for the Kentucky mountain 
folk they served. They also have a feel- 
ing of deep satisfaction over what they 
have accomplished.—Des Moines (Iowa) 
Tribune. 


Alumni Funds Build School 

Dedication ceremonies for a $275,000 
two-story addition to its School of Den- 
tistry clinic building were recently held 
at the University of Southern California. 
Doctor J. Franklin Maley of Pasadena, 
president of the Century Club which 
donated a major share of the cost, pre- 
sented Doctor Norman Topping, presi- 
dent of the university, with a key to the 
building. The Century Club is an or- 
ganization of 375 alumni and friends of 
the dental school who annually give $100 
each to its support.—Los Angeles (Cali- 
fornia) Examiner. 


Medal Collection Rated ‘‘Best’’ 
Doctor Samuel N. Bruni, of Lewiston, 
New York, has one of the largest and 
finest collections of medals, decorations. 
and orders in the United States. He is 
a member of the Orders and Medals So- 
ciety, numbering more than 700 numis- 
matists. No mere armchair collector, 
Doctor Bruni was awarded the Silver 
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and Bronze Stars for valor in combat in 
World War II and Korea. Thrice wound- 
ed, he is possessor of the Purple Heart 
with two bronze stars, as well as about 
a dozen campaign and service ribbons. 
Besides his United States decorations, 
the former Marine was honored by the 
South Korean government with the 
award of the Order of Chung Mi with 
Silver Star. 

He has specimens of all but one medal 
or ribbon ever issued by the United 
States, from the original Purple Heart, 
instituted by George Washington during 
the Revolutionary War, to the Korean 
campaign. The lone medal needed to 
complete Doctor Bruni’s collection is 
the Dewey Medal, issued during the 
Spanish American War to sailors who 
served under the famed admiral.—WNi- 


agara Falls (New York) Gazette. 


Town Expresses Thanks 

Nearly 100 friends and colleagues 
honored Doctor William C. Ralston at 
a testimonial dinner for his 57 years of 








dental service to Milford, Connecticut. 
Now 84 years of age, Doctor Ralston’s 
service to the people of Milford covers 
many areas. He was founder of the blood 
bank at Milford fifteen years ago. He 
also established the first dental clinic in 
the Milford schools, and served in it 
without pay. Age prevented him from 
serving in the Armed Forces during 
World War II. It did not prevent him, 
however, from helping those who were 
serving, and he let it be known that he 
would provide free dental service for 
anyone in the Service—New Haven 
(Connecticut) Register. 


Awards for items submitted for this 
month’s Dentists IN THe News have 
been sent to: 

Blanche Butler, 1230 West 8th Street, 
Los Angeles, California 

Fred J. Meine, DDS, 1245 East Colfax, 
Denver 18, Colorado 

Edwin Bircham, 1745 North Berendo 
Street, Hollywood 27, California 

(Continued on page 80) 





hard 
yet 
burnishable 


GOLD 


No. 820 — 


excellent 
light coin- 
colored gold 
) for Type B me- 
dium hard inlays... for 
m.0.d. and ordinary inlays, 
¥% crowns, pontics and pos- 
terior abutments. Combina- 
tion of strength and ready {= 
burnishing is highly de- f 
\ sirable feature when / — | 
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HYPEREMIA 


@ “Stirring up’”’ circulation by means of massage is accepted good practice to 
eliminate sluggishness, congestion, stagnation—HYPEREMIA. And when such 
treatment is applied by STIM-U-DENTS to the interproximal soft gum tissue, 
their gentle massaging action serves as a quick and effective aid in overcoming 
this condition, forcing the blood along into the lungs for purification. 





Literally thousands of dentists have written us attesting the merits and 
effectiveness of STIM-U-DENTS and indicating their many specific uses. 


@ FOR BLEEDING GUMS @ AFTER PROPHYLAXIS @ CLEANING AROUND 
@ FOR RECEDING GUMS @ THE TREATMENT OF VIN- ~~ Ae — 
NFECTION AND 
| @ FOR SOFT, SPONGY CENT'S f WITH ORTHODONTIC 
GUMS OTHER GUM PATHOSIS aaotainaane 
@ EXCESSIVE CALCULUS @ CLEANING | @ REVEAL CAVITIES 
ACCUMULATION TRAUMATIZED AREAS AND LOOSE FILLINGS 


An invaluable aid to prevention and treatment of PYORRHEA and GINGIVITIS 
Ask For FREE SAMPLES for Patient Distribution. 


| 
if 


FINISH WHAT THE TOOTHBRUSH LEAVES UNDONE 








STIM-U-DENTS, INC., 14035 Woodrow Wilson, Detroit 38, Mich. 
[_] Send FREE SAMPLES for patient distribution. OH 3-59 


Dr. 








Please enclose your Professional Card or Letterhead 


Address 
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IMPROVE YOUR 


VISIBILITY 


when operating under 
water or air-water 
with the 


NEW 
Premeert 
AIR MIRROR 
CHIP BLOWER 


Patent Pending 





Prove to yourself how Pre- 
mier’s way of flowing air 
across the mirror enhances 
your vision—especially when 
working in posterior areas of 
maxillary arch. 


Complete 
$18.75 | with 
Mirror 


Extra head $9.00 with mirror 


EXCLUSIVE FEATURES 
Uses regular mirrors «+ Finger 
Tip Air Cutoff on mirror handle 
e Light in weight and steriliz- 
able « Connects in a jiffy to 
cold air syringe—#in place of 
atomizer bottle ¢ Fan-shaped 
Air Tube. 


The AMCB can be easily at- 
tached directly to the Air Line 
in your unit. 
This allows—full use of Air 
Syringe « Continuous and better 
Air Pressure. 














—)} 








Mrs. M. D. Gruber, Box 129, Sac City, 
Iowa 

Mrs. Betty Jones, 556 Lee Drive, Ni- 
agara Falls, New York 

Merle Ostrom, Route 3, Brainerd, 
Minnesota 

Mrs. Ellen Saunders, PO Box 265 
Desert Hot Springs, California 

A. Colburn, 16875 Sussex, Detroit 35, 
Michigan 

Bruce A. Bonsack, 683 Sherburne 
Avenue, St. Paul 4, Minnesota 





sO YOU KNOW 
SOMETHING 
ABOUT DENTISTRY! 


ANSWERS TO QUIZ 174 


(See page 50 for questions) 


l. (a), (b), (c). (Weiss, Gabriel: 
Cellulitis of the Face and Neck, 
DENTAL Dicest 63:538 De- 
cember 1957) 


2. True. (Jamieson, C. H.: Geri- 
atrics and the Denture Patient, 
J. Pros. Dent. 8:11 January 
1958) 


3. The first molar roots. (Archer, 
W. H.: A Manual of Oral Sur- 
gery, ed. 2, Philadelphia, W. B-. 
Saunders Company, 1956, page 
446) 


4. (a), (b), (c), (d). (Nadler, 
S. C.: Bruxism, JADA 54:617 
May 1957) 


5. The compensatory mechanisms 
may not be able to operate. 
(Accepted Dental Remedies, 


Gy ay, 
= 


LSFF OSS 6] 23rd Edition, American Den- 
tal Association, 1958, page 11> 


(Continued on page 82) p= 
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DENTAL PRODUCTS COMPANY 
Philadelphia 7 Po 
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Continuing Studies Confirm 
GARDOLS* EFFECTIVENESS 


In Caries Control 
RECORD TO DATE 


Following Use of Colgate Dental Cream 
containing Sodium N-Lauroyl Sarcosinate* 












TRIALS** 


AGE GROUP 


GEOGRAPHICAL 


RESULTS—% REDUCTION 
IN NEW DF SURFACES - 


























se esta DURING 1st YEAR | DURING 2N0 YEAR 
1 ADULTS SOUTH 46% 38% 
2 ADULTS SOUTH 63% 66% 
3 ADULTS MIDWEST 54% 71% 
4 ADULTS MIDWEST 58% 0% 
5 CHILDREN WEST COAST 45% 43% 














CONCLUSION: The results shown above support the view that the 
regular use of Colgate Dental Cream will materially assist your 
patients in their personal efforts to combat tooth decay. 


Significantly, these results— based on several two-year clinical studies 


—were consistent and free of all adverse side effects. They involved both 
adults and children in a wide variety of geographical locations. 


*Gardol Is Colgate’s Trade-Mark For 
Sodium N-Lauroy! Sarcosinate. This in- 
gredient in Colgate Dental Cream is safe 
for children of all ages since it does not 
Stain teeth or endanger developing tooth 


**Detailed information available upon 


request. 





Colgate-Palmolive Com PANY, 300 Park Avenue, New York 22, N.Y. 



























. (a). (Saklad, M. J.: The Dis- 
closure of Fracture Lines in 
Porcelain Restorations, J. Pros. 


Dent. 8:115 January 1958) 


. True. (Sicher, Harry: Oral 
Anatomy, St. Louis, The C. V. 
Mosby Company, 1949, page 
476) 


. Excessive shrinkage. (Hirsch 
L. and Weinreb, M. M.: Mar- 
ginal Fit of Acrylic Resins, 


JADA 56:13 January 1958) 


. (a). (Yurkstas, A. A. and 
Kapur, K. K.: Immediate Den- 
ture Impressions with Rubber 
Base Materials, DENTAL DI- 
GEST 63:268 July 1957) 


. The proper filling of root 
canals. (Kuttler, Yury: A Pre- 
cision and Biologic Root Canal 
Filling Technic, JADA 56:38 
January 1958) 


SYSTEMIC DISEASES WITH ORAL MANIFESTATIONS 


THERE ARE over two hundred systemic diseases which, at some point 
in their clinical course, show oral symptoms or signs. In some cases, 
the oral findings precede the clues elsewhere. This is classically illus- 
trated by the Koplik’s spots which precede, by twenty-four or more 
hours, the cutaneous eruption of measles. In other disorders, the oral 
findings parallel those in other areas. The enanthem of chickenpox falls 
into this category. Finally, there are situations where the oral changes 
follow the symptoms and signs in other parts. This sequence may occur, 
for example, in lupus erythematosus.—Dental Clinics of North America, 
W. B. Saunders Company. 





NEW! 


EDTAC N-O (ostby’s) 


DECALCIFIES 
ROOT CANALS IN. MINUTES! 


EDTAC, a solution of Ethylene Diamine Tetra- 
acetic Acid is a chelating agent that will ob- 
tain a superficial decalcification of the root 
canal walls in a matter of minytes 

Price $4.00 per bottle 


Write For Descriptive Literature 


UNION BROACH CO., INC. 20-02 sist Avenue, ELMHURST 73, N. Y. 


HANDPIECES RE-BUILT 


Stan’d CONTRA §$ 6.75 
Stan’d STRAIGHT $11.25 





THE PERFECT PAIR FOR 


BRIDGE AND CLASP CARE 


Endorsed by dentists since \ C 
1925, NYKO Denture % XN 


Cleanser is specially made 
for bridges and clasps. ._ 
NYKO Bridge-and-Clasp ™ 


Brushes reach and clean . = 
every surface safely. Sign “ MEN ARBIDE BURS 


below for free professional W\ 


samples. 
*e*eeeseeseeee7s2neegs e2@e#e2eee28 @ 
415 W. Chicage Avenue Introductory: 
e NYKO, Inc. Chicage 10, til. e Our experts select 3 doz. eo ay 
Send samples of Nyko Denture Cleanser and _ best, and grind Regrinding 
Brushes. 2 down to next size. wule.. surg., fin- 
2 ishing 25¢ up. 
Dr. ° Carbides 60c ea. 
© Address City e 
. 


Perfect smooth run- 
ning service like the 


day you bought them ° 
new. MULLEN skills Estimates 


and painstaking care on special types 
are backed up by a Satisfaction Guarantee. 


and regular burs 
Reground LIKE NEW! 
Send your old burs. 


“ws 


es } 
Regular burs re- 
ground 55c doz. 


Accuracy 
GUARANTEED 
MULLEN sros. 6803 South Chicago Ave. 
Send postcard for free mailing box Chicago 37 
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alloy cases 


| me 
with facings on chro 


\\ 


to eliminate the problem of shade control! 


\ 





KROMASK does just what the name implies. Through the use of a quick 
easy gold foil transfer process, the grey incisal discoloration of facings 

so typical of chrome cases—is eliminated. The foil is a gold leaf material 
mounted on a cellophane strip in a manner similar to an ordinary decal 
that has been specially processed to facilitate application. The material is 





water-resistant and is not affected by cementation nor by prolonged use 
in the mouth. Its application is amazingly simple, requires no heat and 


provides the finished case with the added 
/]} . esthetics so necessary for dentist and patient 
fi satisfaction. 
/ fd | 
= 


Ask your Dealer about the 
KROMASK kit . contains 
one spool of gold foil decal 
material, one bottle each of 


THE COLUMBUS DENTAL MANUFACTURING CO. 0.8. 
634 WAGER ST., COLUMBUS 6, OHIO 


Please send FREE literature on Kromask. 


ES ee oS Re Te 


Kromask liquid and Kromask 


EE ne eer 


hinner, one brush applicator 
and pressure pad avail- 
able in two sizes replace- 


ment components available 

















“My wife suggested that I take up 
a new sport.” 

“What a sweet, thoughtful girl; did 
she suggest anything?” 

“Yes. Say, by the way, what is 
Russian roulette?” 

* * * 

If the weather is the same in Ha- 
waii the year around how do they 
start a conversation? 

* * 

Kiss—contraction of the mouth due 
to an enlargement of the heart. 

* a ¥ 

Judge. “How did the trouble start?” 

Defendant: “Well, judge, she asked 
me to play a round and I didn’t know 
she was a golfer.” 

~ 


* * 
Daughter —“‘Can’t we ever teach 
father to say ‘fertilizer’ instead of 


taiking about ‘manure’ all the time?” 

Mother — “Better let well enough 
alone. Remember how long it took us 
to get him to say ‘manure’?” 

* * * 

“Do you know that brother of yours 
is liable to get himself into trouble?” 

“What has he been doing?” 

“He’s going around telling lies about 
me.” 

“As long as he lies, what do you 
care? But if he begins to tell the 
truth, break his jaw.” 

* * * 

“What are the names of the bones 
in your hand?” the professor said to 
a student in his medical class. 

“Dice,” the student replied. 

a 2 ” 

Prof: “What three words, Jones, are 
used most by college students?” 

Jones: “I don’t know.” 

Prof: “Correct.” 





LAFFODONTIA 


* 





Ed: “I guess you’ve been out with 
worse-looking fellows than me?” 

No answer. 

Ed: “I say, I guess you’ve been out 
with worse-looking fellows than me?” 

Susie: “I heard you the first time. I 
was just trying to think.” 

a - * 
The views expressed by husbands 


in their homes are not necessarily those 
of the management. 


* * © 

Mac — “Any girls write you when 
you advertised for a wife?” 

Nick — “No but some men did.” 

Mac — “How come?” 

Nick — “They wrote that I could 
have theirs.” 

a + 


Salty—“Gosh, 
figure.” 

Susie—“Oh, let’s not go all over that 
again.” 


you have a lovely 


* z o 


CAUTION—Be sure your brain is 
turning over smoothly before putting 
your mouth in gear. 

* * * 


First Frosh — There’s a woman 
peddler at the door.” 

Second Frosh — “Tell her we'll take 
two.” 
ha * * *& 


Farmer: “I sure miss the old cus- 


pidor since it’s gone.” 

Wife: “You always missed it, that’s 
why it’s gone.” 

. 

She: “What are all those men doing 
in a circle with their heads together? 
Is it a football team?” 

He: “No my dear, just a bunch of 
Scotchmen lighting a cigarette.” 
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BENZODENT “BREAK-IN” 
MEANS HAPPIER PATIENTS, 
A HEALTHIER PRACTICE 


Benzodent hastens mastery of new, immediate, and partial dentures 
.--helps the patient quickly regain normal dental appearance 
and function ... eases adjustment so that the patient wears his 
denture consistently, doesn't demand needless emergency attention. 


BENZODENT 


Order from " » ei ¥ a X\ the ORIGINAL multi-purpose 


your dealer today —sA@ 1 @ % >, denture adjustment aid 


gives the dentist clinically proved results 
. . » patient cooperation . . . chair time 
Savings ... control of return-visit sched- 
ules . .. curb on needless trimming .. . 
more appreciation of prosthetic skills. 


gives the patient comfort and confidence 
by analgesic, antiseptic, adhesive action 
... pain relief... faster healing, as it helps 
control infection and mouth odor... 
long-lasting denture stabilization. 


A diaad of Peter, Strong & Co., Inc., New York 16, N. Y. 













WHATS NEW 


IN PRODUCT DESIGN— 
FUNCTION—ASSORTMENT 











The purpose of this department is to provide a convenient, up-to-date source of new 
product information from data provided by manufacturers. You may obtain additional 
information by writing to them. Listing does not imply Oral Hygiene’s endorsement. 


Air Compressor — Capacity for two 
air-driven handpieces. Twin cylinder, 
2 h.p. motor, delivers 4 cu. ft. min. 
ASME approved tank. 18” diameter, 
2414” high. Weber Dental Manufac- 
turing Co., Canton, Ohio. 


Rest Curve Chair—The Ritter Eu- 
phorian is designed to comfortably 
“cradle” the patient and assure sup- 
port to all parts of the body. “Rest- 
Curve” seat discourages patient 
slumping, keeps patient in best oper- 
ating position. Embodies touch-of- 
the-toe elevation and tilt. Available 
in usual range of colors. Ritter Co., 
Inc., Rochester 3. 


Flask Press — Rugged, inexpensive, 
easily-operated hydraulic press, 
making the mould-packing phase of 
the curing procedure a hand lever 
operation. May be attached per- 
manently to a bench. Available in 
either one or two flask capacity. 
Hanau Engineering Co., Inc., Buffalo 
9, N.Y. 


Steel Plug Finishing Burs—For fric- 
tion-grip handpieces. Effective for 
ultra speeds for grinding, polishing 
and finishing. Packed six (assorted) 
to a box. Premier Dental Products 
Co., Philadelphia 7. 


Autoclave—Embodies a number of 
time and work-saving additions, in- 
cluding single knob control, auto- 
matic timer, a safety door that can- 
not be opened under pressure, a 
thermostat in discharge line and 
stainless steel construction. The Pel- 
ton & Crane Co., Charlotte, N.C. 


Air Compressors — Model 420, re- 
placing Model 314, displaces 4.2 cfm, 
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an increase of 33-1/3% in capacity. 
Adequate to operate two air driven 
handpieces simultaneously while 
supplying air for other requirements. 
An economy Model J also available. 
The Pelton & Crane Co., Charlotte, 
N.C. 


Denture Base — Characterized Tru- 
Life with Ginga-Tint. Permits the 
utmost naturalness together with 
maximum strength and durability. 
Allows natural gum tints to blend 
with denture. Available in single- 
unit, moisture-proof foil pouches. 
The William Getz Corp., Chicago 19. 


Explorers—The Morse Scaler Ex- 
plorer Package contains 6 new stain- 
less Explorer Instruments, 10 Scaler 
instruments and 4 _ chuck-type 
handles. Points are quickly inter- 
changeable. The Ransom & Randolph 
Co., Toledo, Ohio. 


Motor Chair M-1—Controls on either 
side raise or lower chair on telescop- 
ing slides with roller bearings. Tilts 
to horizontal position with effortless 
ease. Aluminum die castings are 
used extensively for strength and 
serviceability. Available in standard 
colors. The S. S. White Dental Manu- 
facturing Co., Philadelphia 5. 


Precision Locked Rest—Designed for 
specific use as a removable replace- 
ment of any fixed soldered joint in 


bridgework or splinting of restorative 
units. Incorporates the principle of a 
mechanical friction lock plus the 
positive locking action of a set screw. 
Available in four models. Wilkinson 
Co., Box 303, Santa Monica, Calif. 

Surgical Mallet (Reiter) —1959 model 
is operated and adjusted with one 






























































That’s why the 
materials you use 
must provide 


No matter how great your skill, or how 
carefully you instruct your technician, 
you cannot obtain a perfect fitting appli- 
ance unless the impression and cast are 
Dimensionally Perfect! 

That’s why it is to your advantage 
to use materials produced by Dental 
Perfection Company — materials whose 






>? “. 
Per 8 
‘ : oe 
oe PJ 
r 4 cee on : 
fe 
“a zg . 
"4 
< t o 2 Se 
: : oS 
& _ ane ox. | 
. %3 
4 


“Sure 


SILI-GEL 
The ultimate in a sili- 
cone elastomer... a 
universal material of 
amazing versatility and 
split-hair accuracy. 


You can fit an appliance only to the cast! 








MICRA-DIE 


Produces dense, non- 
porous casts with glossy 
surfaces of flint-like 
toughness. Accuracy is 
unequalled! (Use with Sili- 
Gel or other rubber base im- 
pression material.) 


- mensional 


accuracy is controlled to within one- 
fourth the thickness of a human hair! 

The combination of your professional 
skill, the use of D-P materials and your 
careful instructions to the technician 
will CONSISTENTLY result in resto- 
rations that achieve DIMENSIONAL 
PERFECTION. 





D-P CREAM 


Combines firm body 
with lively elasticity. 
Maintains supreme ac- 
curacy over a long 
period without need for 
fixing solutions. 


Dental Perfection Co.,inc. 


543 W. Arden Avenue 
Glendale 3, California 


hand. Frees left hand for sponging 
and retracting. Can be used routine- 
ly on any extraction. Union Broach 
Co., Inc., Elmhurst, L.I., N.Y. 


Unitized Cabinette—A _ three-color 
space and time saving cabinet with 
overhead medicine cabinet and 
locker. Fingertip facilities answers 
the growing need for compact storage 
of basic necessaries. Angelo Colonna, 
Inc., Philadelphia 34. 


Endodontic Non-Pinch Plier — For 
use with gutta percha and silver 
points. Can also be used for all pur- 
poses of a cotton plier. Premier Den- 
tal Products Co., Philadelphia 7. 


Die-Sep—A new type of die lubricant 
containing a highly volatile organic 
material which evaporates almost 
immediately, leaving a microscopic 
layer of lubricant which is so thin it 
will not affect the die. Eliminates 
chance of thick oil forming on die. 
J. F. Jelenko & Co., Inc., New York 19. 


Pattern Cleaner — Improved wax 
pattern cleaner which readily re- 
moves all lubricants left on pattern 
following removal from the die and 
lowers surface tension on pattern 
prior to investing. Does not interfere 
with setting of investment. J. F. 
Jelenko & Co., Inc., New York 19. 


Quick-Release Chuck—Enables den- 
tist to change diamond and carbide 
instruments in Turbo-Jet high-speed 
handpiece in seconds, without tools. 
Inserted or removed in a flash simply 
by threading; the chuck is then 
locked by pushing. Bowen & Co., 
Bethesda, Md. 


Saliva Ejector (Ostby)—Is clogless 
and does not draw in the tissue. 
Easily cleaned. Available in chiid or 
adult sizes. Union Broach Co., Inc., 
Elmhurst, L.I., N.Y. 


Magnetic Holder—Saves time as 
needed instruments for each patient 
can be arranged in the holder and 
checked at a glance. Magnetic bar 
can be sterilized. Magnetic Products 
Division, American Display Co., Day- 
ton 2, Ohio. 


8&8 


Pel-Vac with Rheostat—Will reduce 
both motor speed and suction, giving 
maximum quietness. Most dental 
operations require less suction than 
the maximum available. The Pelton 
& Crane Co., Charlotte, N.C. 


X-Ray Units — New, electro-stabi- 
lized, including all basic General 
Electric features and safety ad- 
vances. Added safety through filtra- 
tion exceeds Bureau of Standards 
requirements. Improved electronic 
timer offers positive indexing and 
automatic reset. Available in models 
No. 90-II and 70-II. X-Ray Depart- 
ment, General Electric Co., Mil- 
waukee 1. 


New Tooth Shades—Comprise one 
quite light and bright (M61); one 
similar but darker (M65); and one 
quite grey (M69). Myerson Tooth 
Corp., Cambridge 39, Mass. 


Amalgam Carrier — With miracle 
non-clog tip. Amalgam will not ad- 
here to new nylon nozzle. Interior 
parts are made of finest grade stain- 
less steel and brass. Exterior is 
chrome-plated. Buffalo Dental Man- 
ufacturing Co., Brooklyn 7. 


Clear Dip — Keeps mouth mirrors 
clean. Stops fogging and distortion. 
Is non-toxic, germicidal, reusable 
and has pleasant taste. John O. But- 
ler Co., Chicago 11. 


Gold Catcher—Improvement in gold 
catcher device for use at the chair. 
One model attaches to bracket table; 
another for bench or cabinet use. 
Ched Laboratories, Chicago 2. 


Handpiece Light—Shadowless illumi- 
nation for cavity preparation. Can be 
ordered (optional) on a new Aero- 
Turbex Unit, or it can be installed 
on Aero-Turbex Units now in use. 
Densco, Inc., Denver 1. 


Premium Package—Contains heavy- 
bodied and light-bodied Permlastic, 
a syringe, adhesive, two spatulas. 
Included gratis is an Air-Guide Ther- 
mometer-Hygrometer. Kerr Manu- 
facturing Co., Detroit 8. 
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_ RECOMMENDED BY MORE DENTISTS THAN ANY OTHER DENTIFRICE 
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ORACAINE HCI 2% 


Brand of 
MEPRYLCAINE HCl 


| Epinephrine 1:50,000 


A SPECIALIZED 
ANESTHETIC 


















" ORACAINE Hc 1% 
A ent ma 2 erage | 
4 nth 30,000 . 


*A recent survey shows that the aver- 
age actual working time for dental 
appointments is 29.2 minutes ... and 
over 80% of all dental appointments 
are for one hour or less. 


ORACAINE HCI 2%, Epinephrine 1:50,000 has been demonstrated 
to be fast in onset, provides anesthesia of adequate depth and a 
relatively quick ‘cut-off.’ Anesthesia is retained for only 50 to 60 minutes 
and then disappears rapidly, in many cases within a half hour. The 
Oracaine HC! solution offers these advantages so important in this day 
of high-speed dentistry wherein technical advances aim toward shorten- 
ing the working time of the dentist. 


radleP” cvenicar co., Inc. Division of MIZZY, INC. 


New York Office: 1128 Lexington Avenue Clifton Forge, Va. 
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SHADE GUIDE 
FILLING PORCELAIN 


O PASSAIC AVE F NEWARK 















PERFECTED BY THE 
MAKERS OF ARISTALOY 


You can easily make permanent Tooth Color 
Fillings with Baker Filling Porcelain. It should be 

mixed to a thick putty like consistency, piled up | 
on the slab and hit with the spatula several 
times as hard as you can. This “stinging” action 
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— completely saturates the powder with the liquid. 
NEW INTRODUCTORY OFFER It definitely expands under moisture and seals | 
——— ig 0 ag the cavities. It has a disintegration 
* 4 avity Lining, Surface Fixer, °, 
if Bundie of Celluloid Strips, of less than 0.7%. 
3 and a Shade Guide value Guaranteed to pass 
$25.85 for $19.85. A.D.A. specifications No. 9. 
( FNGELHARO (NOUSTR/IAS. /NC. ) 
BAKER DENTAL DIVISION THE WORLD'S LARGEST 
; 850 PASSAIC AVENUE ¢ EAST NEWARK, NEW JERSEY WORKERS AND REFINER 
NEW YORK CHICAGO LOS ANGELES = SAN FRANCISCO OF PRECIOUS METAL 








TRY IT YOURSELF AND SEE THE DIFFERENCE 


: G. E. RUDISCHHAUSER 
| | BLUE IMPROVED ARTICULATING PAPER 


| DISTRIBUTED BY 


DENTAL ARTICULATING PAPER CO. 
P. O. BOX 64 MIDWOOD STA. 
BROOKLYN 30, NEW YORK 


help your heart fund | SUPREME 
S Wad in it's field! 


To help you determine which polisher 
combines maximum efficiency, smooth- 
ness, coolness and comfort, we offer you 


a free sample. Just mail coupon below. 
In actual usage, we believe you'll find, 































as have thousands of other dentists, that the 
BS Polisher is supreme. 








Young Dental Mfg. Co. 
St. Louis 8, Mo. 

Yes, please send a sample BS 
Polisher. 
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WORLD REPORT No. 2 ON 
A GLASS-FIBER MATERIAL 
FOR ALL ANTERIOR AND 


POLY-GLAS 





POSTERIOR FILLINGS 





EIGHT SHADES 

Poly-Glas is available in seven pop- 
ular shades (61-60-65-68-69-81- 
87) plus white for the incisal and 
occlusal surfaces and for matching 
tooth structure lighter than shade 
61. All shades are translucent and 
completely color stable. 


NEUTRAL LIQUID 

The high viscosity liquid used with 
Poly-Glas is completely neutral. Its 
pH of 6.9 assures no pulpal 
damage. Has same effect as alcohol. 


STRENGTH-HARDNESS 
Poly-Glas is unbelievably dense, 
completely insoluble, will never 
wash out. It is harder, stronger, 
more abrasion resistant than acry- 
lic, silicate or amalgam. 


ADHESIVE 

Poly-Glas adheres directly to tooth 
structure. Permits restoration of in- 
cisal corners, entire posterior teeth, 
whole crowns. Poly-Glas has 6,000 
PSI adhesive strength. 


DIMENSIONAL STABILITY 

Poly-Glas margins are impene- 
trable, no marginal leakage or 
staining. Same coefficient of ex- 
pansion and contraction as a tooth. 


ESTHETICS 

Poly-Glas will match tooth struc- 
ture more accurately than any 
other filling material. The index of 
refraction of glass fibers makes for 
perfect color harmony between fill- 
ing and tooth. 


SIMPLE TECHNIQUE 
Poly-Glas can only be used with 








the slab technique. Mix powder 
and liquid on slab same as old 
silicates. Wet cavity walls and floor 
with Poly-Glas liquid. Insert entire 
mix in cavity. Metal or resin 
matrices may be used. Allow to set 
for five minutes. Trim excess with 
carborundum discs, polish with 
sandpaper disk using cocoa butter 
as lubricant. 


RECOMMENDATIONS 

Use in any class cavity. 

Use conventional cavity prepara- 
tion. 

In deep seated cavities use insulat- 
ing base, preferably a calcium 
hydroxide preparation. 


RESULTS 

A high lustre toothlike filling that 
is almost impossible to detect. And 
it stays that way. No discolora- 
tion, no marginal stains, no wash- 
ing out, no wearing down, no 
chipping. And unlike the tooth that 
has just been filled, Poly-Glas lasts 
and lasts. 


LIMITED INTRODUCTORY 
OFFER 

8 Powders @ 7.50 $60.00 
2 Liquids @ 250 5.00 








Complete Kit $65.00 
Limited Offer 45.00 
Savings $20.00 
GUARANTEE 

World Import Co., through its 
dealers, unconditionally recom- 


mends Poly-Glas with money back 
guarantee. 


World Imeort 


Poly-Glas is distributed exclusively by 
UNION DENTAL CO., INC.—5119 Chester Ave.—Phila. 43, Pa. 


92 








PSY BOUT SBE ISAS NOR ce AMG Sits thay sn ckchtaiog 


— Dt ee ee eT — = 











anes Rt ee ke 


 — — lO 


they don't 
lose their heads 


CARBIDES 
























Vaal 
— EARN MORE! 


, SAVINGS 
FINANCIALLY 


INSURED 


Send check or money order today. 
Free gifts with account. Accounts 
opened by 15th, earn from Ist. 


COMMERCIAL SAVINGS 
AND LOAN ASSOCIATION 


8417 GEORGIA AVENUE, SILVER SPRING, MD 


334 N. Howard Street, Baltimore, Md 
7934 Wisconsin Avenue, Bethesda, Md 


ASSETS OVER $2,000,000.00 














CRAFTSMANSHIP... 
at its very best 


Every dentist wants to entrust his 
lab work only to the finest tech- 
nicians. There is a difference in 
being certain of “Craftsmanship . .. 
at its very best”. And this is wha 
you are assured when ys send your 


work to Chas. Fisher & Sons. 


At Fisher, your work is in the hands 
of the finest technicians whose work 
is synonomous with quality. In ad- 
dition, you obtain the benefits de- 
rived from the Dent-O-Gram, a 
Fisher first, which has the ability to 
detect electronically any bite inter- 
ference or irregularity. This feature 
alone can save you many valuable 
hours of post-operative time and 
will mean added convenience to 
your patients. 

Fisher service costs you nothing 
extra. Send coupon for information 
and supply of convenient Mail-O- 
Paks. No obligation. 





CHAS. FISHER & SONS 
Dental Laboratory Inc. 
83 Norfolk St., New York 2 


[] Please send complete 
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price list. 


| 
[] Please send supply of Mail-O-Paks. 
Address: _... 
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ZINC CEMENT IMPROVED 
2 Package 


8 Ounces Powder No. 12 
120 cc. Liquid 

1 Trial Powder No. 12 

1 Trial Liquid 

Price $13.80 


S.S.WHITE CEMENTS 





ementing need 


For lining cavities except un- 
der ac restorations 


ZOE CEMENT 


Package No. 4—Contents: Powder, 
Liquid, Mixing Pad and Powder 
Measure. 


Price $3.25; 
3 or more $2.95 each 





ZINC CEMENT IMPROVED—Highly resistant to oral fluids and occlusal stress. Ideal for 
cementing inlays, crowns, bridges, for permanent fillings in deciduous teeth and tem- 
porary fillings in permanent teeth. Controlled heat in setting prevents pain causing 
expansion. ZOE CEMENT. Recommended for lining cavities to protect the pulp. ZOE CEMENT 
NO. 2 WITH FIBER. Serves as temporary filling for weeks and is easily removed from cavity. 
—Both ZOE Cements are soothing to the pulp. a 


S3.WHITE 
THE S.S.WHITE DENTAL MFG. CO. Philadeiphia 6, Pa. \$Y/ 
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DENTISTS AVERAGE 25% 
NET RETURN ON THIS 
INVESTMENT OPPORTUNITY! 








Many dentists and physicians today own 
coin-operated unattended Westinghouse 
Loundromat® equipped laundry stores all 
over America. This proved investment 
opportunity nets them $4000-$8000 
ennvally in their spare time. 


Briefly, Here’s What It Is: 


1. A coin-operated laundry store virtually 
runs itself because all equipment is coin- 
metered and easily operated by customers, 
No offendants are necessary. Maintenance 
work is done by a neighborhood porter. 


2. Mony stores operate 24 hours a day, 7 
doys o week, thereby accumulating profits 
during night and weekend hours when 
other laundry stores are closed. 


Here's What It Does For You: 


1. Becouse it requires only a few hours of 
monagement time weekly, it does not inter- 
fere with the demands of your profession. 


2. Accelerated depreciation schedules per- 
mit ropid accrual of equity ... offer attrac- 
tive tax deductions. 


We have planned over 7000 successful 
laundry stores throughout the country... 
have the know-how essential to the security 
of your investment. You will receive assist- 
once, complete training and promotional 
help from a national organization and 
pioneer of the coin-operated laundry store. 
We finance up to 90% of the necessary 
equipment. For full details, fill out the 
quick-action coupon below. 


ALD, Inc. 
7045 N. Western Ave., Dept. O 
Chicago 45, Ill. 


I'd like to hear more about WESTINGHOUSE 
LAUNDROMAT equipped coin-operated 
laundry stores. Please have your repre- 
sentative contact me. 











Nome__ 
id 
ON tas ____ State 
© ALD, Inc., 1958 
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THE NEW 5-ROW 
MULTITUFT 





THE DUAL-ACTION BRUSH WITH 
UNIQUE CENTER ROW GROOVE! 





Bi-Po's scientific design is based 
on clinical research. Because 
its center row is set at a lower 
level, it conforms to the convex 
contour of the teeth and permits 
penetration of side bristles in 
embrasures. Choice of natural 
bristle or flexible Nylon. Other 
Models: 3-row ‘‘Junior’’ for 
children under 12; 4-row 
“Shorty” orthodontic. 

Special price for office supply. 
FREE SAMPLE ON REQUEST. 








Note unique off-set 
center row 





Short center 
bristles for 
scrubbing enamel 













Paste is 
held in 
center groove 










BI-PO COMPANY 
Box 737, Palo Alto, California 
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High-Speed ......+ DEPENDABLE 
PRESSURE STEAM STERILIZATION 


A MERE AN 


@ The low cost, high performing 
American 613-R Dynaclave assures 
positive sterilization with pressure 
steam at 250°F. or 270°F. It is fast, 
reaching 270° F. in approximately 
seven minutes. | 

Operation is fully automatic with 
selective sterilizing cycles from 3 to 
60 minutes. Cools and dries instru- 
ments or supplies by exhausting 





- SF ERtizen 
3-R PORTABLE DYNACLAVE 


steam and residual water back into’ 
water reservoir—NOT into room. 

The 613-R, with greater capacity, 
accommodates three large trays 
(6’’x 13’’). Handsome, all stainless 
steel construction is durable and 
easy to clean. Other features include 
a Safety-Lock Door, Adjustable 
Thermostat and Accurate Tempera- 
ture Gauge. Automatically burn-out 
proof. 


See your authorized American Sterilizer dealer 
or write for Bulletin DC-410. 


AMERICAN 


STERILIZER 


ErieePennsytvenie 


N CANADA: The American Sterilizer 
Company of Conada Limited, 
Brampton, Ontario 










































GE 90-II] — range from 40 to 90 
kvp at 10 or 15 ma. Choice of fixed 
or mobile base. 


FIRST WITH. 


ab ECTRONIC 
/ TIMING 


EXCLUSIVE! 
YOU SIMPLY DIAL 


no test exposures, no mental 


What a discovery when you try these improved G-E x-ray 
units with new electro-stabilized controls. You'll find ra- 
diography so easy, so sure, so extra safe. It’s another first 
from General Electric — self-correcting x-ray output that 
eliminates waste motion and guesswork when dialing tech- 
nic. Every exposure is exactly as you set it. And there's 
never any need for test exposures to confirm x-ray output. 

Exclusive new “set and shoot” controls are yours in 
both the GE 90-II and GE 70-II . . . added to all the origi- 
nal features that have made them dentistry’s most popular 
radiographic units. 


For full facts on GE 90-II and GE 70-II, see your 
dental dealer. Or write X-Ray Dept., General 
Electric Co., Milwaukee 1, Wis., for Pub. KK-33 
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PRECISE X-RAYS 














alculations, no guesswork 











Exposures to 1/30 second 
24 precise settings — 14 are fractional second! Uni- 
form exposure-density change for every step. 





X-ray tube lasts longer 

High-kilovoltage radiography reduces wear and tear. 
And wasteful test exposures are eliminated. 

GE 70-11 — Value- 
priced companion 
to GE 90-II. Fixed 


output 70 kvp at 
10 ma. 


Top operating safety 

90-kilovolt power and wide-range electronic timing 
let you take maximum advantage of new high-speed 
film—with dramatic reductions in the amount of x-ray 
required to reproduce optimum film density. 


Progress Is Our Most Important Prodvet 
ENERAL QB ELECTRIC 













@ The 100% pure cotton FLEXIBLE roll 
@ You cut JUST the Size you need — Saves your time 


@ Reduces possibility of spoiled fillings— Saves changing g7 a 





ri 





VIBRO DENTAL PRODUCTS, INC. 


44 N. Fourth Street, cemiancttils 6, Pa., U.S.A. 


THERES NO OTHER DENTAL ROL 
¢LeE Flex. r. BL LE 


“NIBROFLEX 





THE SALIVA RESERVOIR 


STERILIZED 


BEFORE SHIPPING 


Pull the roll from the bag 
and cut as needed. The un- 
used portion remains in the 
bag, protected from possible 
infection through handling. 











You can say it with words or | 


you can say it with pictures, but 












it’s better to say it with... 


COLUMBIA 
DENTOFORMS 


if you 

do not have 
our 

Catalog 
#33, 


write 






for your COLuUnmera 


pentoren 
copy mM 





today. 


ote, 
ee - 


COLUMBIA DENTOFORM CORP. 
“The House of a Thousand Models” 





And Home of Brown Precision Attachments 


for conventional and 
friction-grip handpieces 


131. East 23rd Street «© New York 10, N.Y. 
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CARBIDE BURS 
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See this new 
Pelton & Crane dental dealer 


° | tt : 
THE | etton & ‘ucustee COMPANY 


CHARLOTTE 3, NORTH CAROLINA 
Professional Equipment Since 1900 
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Chioresium 
Tooth Paste 


+ 6 ow wer ~\+ P v1 . 
eM REG LT neaitny Pum: 


reveves minor gum 
inflammations 
CHLORESIUM Tooth Paste 
moted exclusively to the 


a elat ae tial dat det all te 
onneGen proTession 










(Kystan) company Mount Vernon, N. Y. 
(Dept. OE) 

Please send me professional samples 

of CHLORESIUM® Tooth Paste. 
































Wont urn out: 


DENTAL LATHES 


Powerful, totally enclosed motors with- 
stand repeated overloads. Speed never 
varies with load. Lubricated for life ball- 
bearings. No end play... chucks changed 
without stopping. Underwriters’ Labora- 
tories Approved. 


Write for Bulletin 317-L 


BALDOR ELECTRIC CO. 
4353 Duncan Ave. « St. Lovis 10, Mo. 
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Problems 


@ KEEP WRAPS 
AIRED, DRY AND 
“IN PRESS.” 


@ SAVE FLOOR 
SPACE. 
Keep patients 


hats, coats (also 
umbrellas and 





overshoes) in an 
efficient and or- 
derly manner 
sanitarily spaced 
apart, aired, dry 
and “in press’’. 
Save space and 
increase waiting 
room capacity by keeping wraps off chairs. 
4 ft. No. 3-U VALET RACK illustrated ac- 
commedates 12. Other units 2 ft. or longer 
by the foot have proportionate 
capacity. Life-time welded con- 
struction. Modern baked enamel 
finishes. 


Write for Catalog OV-505 
VOGEL-PETERSON CO. 
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I The SVEDOPTER. .. 


A Combined Tongue Guard 
and Saliva Ejector 








Prevents dangerous interference 
with patient's tongue 


« Insures a clear, dry, and bright 
operating field 


e 3 separate reflector blades 


for any 


e Fits all saliva ejector outlets 


size mouth 














Midwest and Western 


Price: $6.50 per set— 
including 3 Reflector Blades 
MONEY-BACK GUARANTEE 

THROUGH YOUR DEALER 


Distributor: 


LABORATORIES 


426 


P. O. Box 
Woodland Hills, Calif. 


Eastern Disributor: 
ARROW 
DENTAL PRODUCTS 


19491 Griggs Avenve 
Detroit 21, Michigan 























This Product Appears On The 
American Dental Association List 
Of Certified Dental Materials 


Start now to use Speyer’s tested and accepted alloy 
—used by leading dentists throughout the country 
for more than 35 years. Carefully made from C. P. 


metals—in fine, extra fine or regular cut. 


Speyer’s Alloy amalgamates smoothly 
in minimum time—carves exceptionally 
well in ten minutes—produces a hard, 
well-sealed mass—polishes beautifully. 


@ 6814% silver. @ No initial contraction. 


@ 6.9 Microns Cm expansion in 24 hours. 

@ 1.6% flow 24 hours after amalgamation. 

@ Crushing strength 50,000 lbs. per sq. inch. 
@ Complete directions with every bottle. 


IF YOUR DEALER CAN'T SUPPLY YOU, ORDER DIRECT 


WEYER 


MEETS WITH 


A.D.A. 


SPECIFICATION *1 





1 oz 

5 oz 
10 oz 
20 oz 
30 oz 
50 oz 
100 oz 


. @ $2.00 per oz. 
. @ $1.90 per oz. 
. @ $1.80 per oz. 
. @ $1.70 per oz. 
. @ $1.60 per oz. 
. @ $1.50 per oz. 
. @ $1.40 per oz. 


Orders over 20 oz., F.0.B. Seattle 


SPEYER SMELTING 


Please send 


Fine 





| enclose check for 


Dr 





; Extra Fine 


& REFINING CO. 


216 Medical & Dental Bidg., Seattie 1, Wash. 


oz. @ $ 


per oz. 





; Regular 
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Address 





City 


State 





Samples Sent On Request 
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like this 


Never a ghost image 
with Kerr's Rhodium 
Front-Surface Mirrors! 


Sharp, true reflection 
eases eye-strain, makes 
work less tiring .. . 
ORDER TODAY! 


KERR MANUFACTURING CO. 


Established 1891 
DETROIT &, MICH. 


tela 


FRONT-SURFACE 
_ MIRRORS 











Introducing 
COBALT PLATINUM 


MAGNETIC 
IMPLANTS 


To Aid Denture Retention 








Bi che oe 


Check quantity of Magnet Sets desired. 
Combination set of 6 (2 implant, 2 Denture, 

2 Laboratory) @ 100 
Complete set of 4 (2 implant, 


De. Oe. os coececeooesuees $75.00 (_) 
Complete set of 2 

(2 Laboratory) @ ........6.6.: $25.00 (|) 

Complete Information Brochure ..... [} 
Magnetic Implants available with TANTALUM 


SCREEN MESH—a. PLAIN (uncoated)—b. COATED 
with DUPONT TEFLON. Please specify. 


Order thru your own Dental Dealer or direct 


MAGNETIC MEDICAL & DENTAL PRODUCTS INC. 


178 Bay State Road, Boston 15, Mass. 





FINE RAISED PRINTING 
Standard 2 x 3¥%2 on No. 1 grade feather- 
weight, black ink only. 7 lines ordinary com- 
position. Send sample or copy, enclose check 
or money order. 


Take advantage of our get-together offer, 


Printers for the Medical and Dental Pro- 
fession for over 50 years. nd for our com- 
plete professional printing catalogue, mailed 
to you free. 


MEMO PRINTING CO. 
428 SOUTHERN BLVD., NEW YORK 55, N. Y. 











Do your patients inquire 
about Gingival conditions? 





Prescribe Neutrox— the vital 
link between office treatment 
and daily home care 


When your patients come in 
with tender, spongy or bleeding 
gums requiring oxygen therapy, 
tell them about Neutrox. 


The Neutrox formula brings oxygen 
therapy to its highest point of 
practical application. It releases 
3.7 times more active oxygen than 
sodium perborate USP with no 
fear of “perborate burn”. That’s 
because Neutrox is buffered to 
keep pH neutral. 





As an oral rinse: Neutrox reduces 
sensitivity and helps promote faster 
healing of tissue. Its purifying 
nascent oxygen helps control acute 
and chronic gum disorders. Your 
patients will like the way it makes 
their mouths feel clean again. 


As a daily home dentifrice: 
Neutrox combines effective 
oxidizing action with gentle 
polishing agents to keep patients’ 
teeth clean and free from stains. 





Prescribe antiseptic Neutrox as a 
supplement to your office treatments. 


For 

complimentary 

full-size 

package send 

letterhead to: 

Dental Products 
Division 

Dept. 204 

Vick Chemical 
Company 

122 East 42nd St. 

New York 17, N. Y. 
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SO ECONOMICAL ...SO CONVENIENT 


IT’S CONCENTRATED 


"A 8-ounce plastic bottle for your office. Makes 2 
gallons of cooling, refreshing, cleansing rinse. 


WY 4s-ounce glass bottle for the patient at home. 
Makes full gallon. Recommend its daily use. 


py ie SS: Witte 
hs 


MOUTH WASH 


Ask your dental salesman. Write The S. S. White 
Dental Mfg. Co., 211 So. 12th St., Phila. 5, Pa. 
for FREE PRESCRIPTION PADS. 














ORTHODONTICS 


@ The next postgraduate course in orthodon- 
tics for the general practitioner will start on 
May 4, 1959. 


@ A limited number of applications can still 


be accepted. 


@ For further information write: 


THE DEWEY SCHOOL OF ORTHODONTIA 


Dept. H 
17 Park Avenue, New York 16, N. Y. 


Chartered by The Board of Regents of the University of 
the State of New York. 






























BURTON Presents... 
o WME yy 


Diagnostic Aid 
for Determining 
Tooth Vitality 

















Exclusive 


Features 
Multiple Bands of 


High Frequency 
Nothing for the 
Patient to hold 


NEW Indicator Tube 
Contra Angle Tooth 
Terminal 

No Electric Shock 
Gentle Stimulus 
Accurate Repeat- 
ability 

Easiest Tester to use 
Choice of Two Sets: 
NEW Vitalometer 
only, or with Com- 


plete Examining 
Aids 





BURTON #0Gu 
offers the 


MULTIPLE BAND 

HIGH FREQUENCY 

VITALOMETER with 
INDICATOR TUBE 
TOOTH TERMINAL 


E Nothing for Patient to Hold! 


It’s NEW... It’s DIFFERENT ... It’s POSI- 
TIVE! Only Burton provides multiple bands of 
high frequency energy for determining tooth vitality 
to assure a new high degree of certainty. Now... 
never a doubt that the stimulus will reach pulp of 
tooth tested. If there is life there is a response. You 
ALWAYS know for sure! 


Nothing for the patient to hold. The doctor alone 
holds Capacity Tube Tooth Terminal. The gentle 
stimulus does NOT shock, and the indicator tube 
glows as the energy flows into the tooth. Put this 
NEW diagnostic aid to work for you today. 


NOTICE TO USERS: if you have a pre- 
vious model Vitalometer ask about our liberal 
“Trade-in” Plan. 


ASK YOUR DEALER OR WRITE US 


BURTON MANUFACTURING CO. 


2520 Colorado Ave., Santa Monica, California 
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STARLITE 


* 


what's 
new 


i in 
%, 4 Endodontia? 
i 











files * reamers « silver points 


Now, for the first time, a matching group of 
endodontic instruments and silver points 
with Identically-Tapered Points made in 15 


Fixed Interval Numbers 


... tO give new 


precision to root canal therapy. 


MADE TO A NEW FORMULA PRESENTED AT 
THE 2d INTERNATIONAL CONFERENCE ON 
ENDODONTICS—and pioneered by STARLITE! 
Look at the chart below! You'll note how 
Starlite S/S* sizes increase logically at fixed 
intervals to give you new precision and control, 


and reduce instrument breakage. 


identically- 


tapered points of instruments and silver points 
make possible a true seal at the tip of the root 
canal—without adjustment —never before pos- 
sible. And, these dimensions are maintained to 
closest tolerances ever achieved in instrument 

















manufacture. *Star Standards 

D'| Nearest /S* Diameters 

PX — | conventions! | New | tn Hondredths 

Numbers of a mm 

D! D2 

0 10 10 40 

1 15 15 45 

2 20 20 50 

3 25 25 55 

4 30 30 60 

cae 35 35 65 

ek 

D? 6 50 | 50] 80 

one 55 55 85 

7 60 60 90 

8 70 70 | 100 

g 80 80 | 110 

10 90 90 | 120 

11 100 | 100 | 130 

















YOUR DEALER HAS THEM! 


Star Dental Mfg. Co. Inc. 


Phila. 39, Pa., Dept. 0 


Please send me free Booklet, ‘“‘Everything for 
Endodontia”’ illustrating new Starlite S/S* In- 


struments and Silver Points. 


Dr. 


MAIL COUPON FOR BOOKLET 








Address 
City 
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for Full Denture %, 
Impressions, eu 
Corrective or Wash © 
Impressions and 
Impressions 

for Rebasing 


Dentures a 


Easy to Mix and Handle 
Assures finest detail 
Accurate muscle trimming | 
Accurate recording of pe- 
riphery 

Ideal for McGrane, Micro 
Denture, Full Compound 
and Full Plaster technics. 


Order from Your Dealer 


Sample HARRY J. BOSWORTH CO. 


on request 5315S. PlymouthCt., Chicago 5, III 
































APIS MATRIX 
RETAINER 








finest quality. 
Stainless steel. Available in both large 
or small size holder, bands of 3 sizes 
(19 mm, 25 mm, 28 mm) and special 
sizes for deciduous teeth. 


Practical, versatile, 





Write for details — 


PFINGST & COMPANY, INC. 


62 Cooper Square 
New York 3, N.Y. 
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SEE the SUPERIORITY jae 


...0f a RITTER CENTURY LIGHT [ites 


in your operatory! 


Your eyes will tell you . . . “here’s truly a new high in 
clear, cool, shadowless illumination!” 


Doctors everywhere are seeing the difference between other 
lights and the all-new Ritter Century Light. 

Here is controlled lighting . . . all the light you want, 
concentrated in the operating field. 


Exclusive Ritter Thermo-Filter absorbs heat, gives 
color correction. Exclusive Glare-Guard eliminates 
annoying glare outside beam. Finger-tip positioning, 
easy servicing and cleaning are among the 

many outstanding features. 


SEE THE SUPERIORITY RITTER COMPANY INC. 
AT YOUR RITTER DEALERS 1951 Ritter Park, Rochester 3, N. Y. 
+» OR MAIL COUPON! Please rush me brochure on the new 
Ritter Century Light. 
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the new way 


to easily clean 
STEEL BURS, CARBIDE BURS 


and disinfect 
DIAMOND INSTRUMENTS 


FOAMING ACTION 


HACITIN 


OO GRANULES 


Hacitin is easy to use 
—it is the specially 
designed Hacitin Con- 
tainer with the -sieve 
that makes disinfect- 
ing and cleaning a 
simple, easy job. Just 
add tap water and 
follow directions. 


INTRODUCTORY OFFER 
Limited Time Only 
A Sterilizer sieve and container — 
specially designed for use with 
Hacitin 
VALUE $1.50 — YOURS FREE 


. with purchase of one 
Vacuum packed can of 50 
individual Hacitin portions — 
packaged in sealed polyethy- 
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Yes, the Kohthaas Patient Record Cards and System 
is time-tested and PROVEN by the nation’s leading 
dentists for over 40 years. it's the system that’s 
just right for you too! 

Write for sample cards and literatere or see 
your dental supply house. 


the MOHLHAAS co. chicerotnsir 











OPENER 


Size 1-2 


Hand instrument to open and 
widen the orifice to facilitate the 
entrance of instruments into the 
canal. Especially valuable in nar- 
row canals such as those of pos- 
terior teeth. 

Box of two... $1.50 

Through your dealer. 

24-page catalog available. 


CHARLES B. SCHWED CO. 
509 Fifth Ave., New York, N. Y. 
















TO DISCOURAGE 


thumb 
sucking 


nail 
biting 


RECOMMEND 


Just paint 
on fingertips 


at all 
Drug Stores 











ww wa 









Wap hr 
wx 


ets 


Metedt iba 6 « 


SU ee 





Preterred: 
the oral approach 
to dental 
infections J 
Achromycin’V capsules” 


_ 


ferie 








* broad spectrum control of primary 
and secondary bacterial components of 
dental infections 
* sustained activity at the oral tissue 
level... no dilution by salivation as 
encountered with local agents 
* most convenient for office and home 
administration 
* excellently tolerated ... notably free of 
untoward reactions 

suppresses or prevents possible 
systemic complications 
Available for office use, or on 
prescription, from any pharmacy. 250 
mg. (blue-yellow) capsules. Dosage is 
4 capsules per day for the average adult. 
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_..AN ALD TO, NOT A SUBSTITUTE FOR, GOOD DENTISTRY 
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LEDERLE LABORATORIES, A Division of AMERICAN CYANAMID COMPANY, Pearl River, N. Y. Becterie) q 
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IMPROVED IVORY Clamp Board 
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Sterile White Plexiglas 47%” x 74%” wide 


SOUR OVORRS, Lec, 


Manufacturer 
PHILADELPHIA 2Z. PA., U.S.A. 


Handy describes it. 
Lifts up to 25 assorted 
clamps out of the 
drawer with one mo- 
tion. All kinds of 
clamps fit these pegs. 
A time saver for you 
and helps keep your 
drawer neat. 

An inexpensive ‘helper’ 
that is appreciated for 


many years. 






























Ye STERO-OIL 


“the original handpiece bath” 


Simple One Bottle — One Operation method 
saves time, trouble and money! 


Give your dental handpiece and contra angle com- 
plete Stero-Oil care. It cleans, lubricates, inhibits 
rust, prolongs handpiece life, helps keep handpiece 
sanitary ...of a surprisingly low cost! 


Protect your equipment with 
efficient Stero-Oil . .. Order 
from your dealer today, 
MAILING ADDRESS: 
724 FOURTH AVE. 

SAN DIEGO Ii, CALIF, 


l Economy 


STERILE PRODUCTS COMPANY 


SAN DIEGO 1, CALIFORNIA 


| Pint Bottle, 24.50 
| Operator's Bottle, $1 


ale a4 oo Pam dan i lle Be 4 eam aBenains  * 
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1.000 


copies of YOUR TEETH AND YOUR LIFE 


only 


only 


" $36. 





RECEPTION ROOM USE 


Here is an opportunity of obtaining not only ethical but also ideal material 
for use in your patient-education program. One thousand copies of “Your 
Teeth and Your Life” could easily take care of all your requirements for the 
next several months. And the cost is only $36. 


There are ten two-color charts in “Your Teeth and Your Life” which tell 
in an easily understood manner the wisdom of periodic dental care and the 
danger of neglect. 


The pamphlet can be used in five different ways: (1) distribution to patients 
upon dismissal; (2) reception room reading; (3) monthly statement en- 
closure; (4) distribution during talks before Parent-Teacher groups; (5) 
— with patient-recall cards. It is wonderfully effective in any of 
these uses. 


The coupon is for your convenience. Order your copies now for immediate delivery. 





Dental Digest, 1005 Liberty Ave., Pittsburgh 22, Pa. 


[] Please send me 1000 copies of “‘Your Teeth and Your Life’ immediately. I enclose 
$36, or () bill my dealer. 


[) Please send me 100 copies of “Your Teeth and Your Life” for which I enclose $4. 
Or (|) bill my dealer. 


Dr. 
































PITTSBURGH BITE-WING TAB 
(Successor to Improved Bite-Wing Tab) 


Now easy to open. @ Easily attached—no moisture necessary. @ Ad- 
heres to any film. @ Eliminate distortion. @ Economical. 


Order From Your Dental Dealer 


You can't buy | PITTSBURGH SPECIALTY COMPANY 
a better tab 524 Federal St., Pittsburgh 12, Pa. 
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rURN SCRAP INTO PROFIT... Send us your scrap amalgam. 
In exchange, we'll send you an equal weight of our Triple Distilled C.P. 
Dental Mercury or an equal value of our Oceanic Filling Alloy. Guaran- 


teed to meet A.D.A, Specifications. Send card for our price list today. 


OCEANIC CHEMICAL CO., 407 Sansome St., San Francisco 11, Calif. 








Clamp Medel © A” SAVE YOUR GOLD GRINDINGS 


with HOLG GOLD CATCHER ‘38. ‘85.:: 


4 A handy device with a clear, wire-reenforced shield in which you 
PA do your grinding of restorations. Clamp-on model “‘A” and Cabi- 

aay net model “B”’ prevents work from dropping to floor. The gold 
you save will pay for it in a short time. More than 8,000 in use. 
Costs but $8.50 for Model ‘‘A’’; $6.50 for Model “B”’ 


= Order Through Your Dealer or Direct 
Cabinet Model ‘‘B’’ CHED LABORATORIES 29 E. MADISON ST., CHICAGO 2, ILL. 











NOW— accurate cast crowns, perfect 
margins—the new, fast, easy way! 

















No tube impressions 
No copper-plated dies 


MASEL TEMPERABLE BANDS 


This new seamless type “B” cast gold band can be contoured, 
cast against and heat treated, permitting a simple technic for 
fabricating accurately fitted crowns with precise margins. 


Simple to use . . . Select a tight fitting temperable band, trim 
and fit directly over prepared tooth. Wax and cast directly to 
the band; heat to 1200° F when burning out wax, and molten 
gold will adhere to band ... no soldering needed. After bench 
cooling, band will harden just like your casting gold. 


No more danger of failures due to faulty impressions or dies 
. no wasted effort or time . . . finished crown must fit. TEMPER- 
ABLE BANDS are available in 21 graduated sizes, three lengths, 


small, medium and large .. . Through your dealer. 





ISAAC MASEL CO. + 1108 Spruce St., Philadelphia 7, Pa. 
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FOR OFFICE USE 
FOR HOME USE 


| ASTRING-O-SOL’ 


; so mildly astringent... stimulating to tissues é 

'  wleansing...flushes away debris, mucus, cuts 

ropy saliva — pre- and postoperatively ( 

| ws refreshing, nonmedicinal flavor... appre- (emer 
ciated by patients 

| we deodorizing... combats offensive mouth 
3 odors 


w concentrated, economical... use 
just a few drops in water 
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SEND FOR 
SAMPLES 


AMERICAN FERMENT CO., INC. 
1450 Broadway, New York 18, N. Y. 







COUNCIL on DENTAL 


JHERAPEUTICS helps your patients to 


A MERICAN master their new dentures 
A ENTAL 


SOCIATION 


LING 


(only N. F. Gums used) Dental Plate Adhesive 
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MODEL P-584 


Complete 
Compressor... 






housing this entire 
motor-pump unit and 
gir-receiver ... 


Yes, this new McKesson P-584 
delivers twice as much air as Model 
581 which recently scored such 
great success! 


Also, when specified, it furnishes 
pressures up to 100 pounds!* 
Why did we design and build this 


P-584? Because the whole trend in 
modern dentistry is for MORE AIR. 





. | 


OO ae, 


and sheathed with this green 
tinted Hammer-finish Cover! 


High-speed handpieces, new dental 
clinics, etc., are typical reasons for this. 


Here ...in the McKesson P-584... 
is the Compressor which dares you 
to want more air than it will deliver. 


Like the 581, it’s super-quiet and 
compact, too—requires only 16". 
square floor-space. 


*Available whenever customers need such pressures 
for certain handpieces, etc. 








© 


Fs, TWIN-CYLINDER 
COMPRESSORS 


De 


/ 
$$$ / 9° 


pMeERiC 
Noni? 


for other exclusive features, 
full information and prices 
... contact your McKesson 
Dealer! Or Write us for 
P584 Brochure 








McKESSON APPLIANCE COMPANY «¢ TOLEDO 10, OHIO 
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~\ MINIMA /— 





7 
4 X1% inches) 1, we make x-ray films expressly for 


children? Yes, Minimax makes extra fast children’s size x-ray film 
because more and more dentists are finding that it is good diagnostic practice 
to make thorough radiological examination of ALL patients including the very 
youngest. The extra fast speed reduces radiation exposure, permits good radi- 
ation hygiene, assures safety. These films require only one-half to one-fourth 
the exposure time of the medium speed films now in extensive use... and they 
make it possible to use the older, but still serviceable x-ray machines in many 
offices. The small size means greater comfort for young patients, greater con- 
venience for the operator, and greater economy. 


An effective way to reduce radiation exposure 

in radiological examination of adults is to use 

Minimax extra fast Type 3 bitewing films. For 

“\ MINIMAX | posterior bitewing examinations, you use only 
one exposure instead of two with standard size 
films! Remember also that Minimax extra fast 

1% x 2Y% inches ) film is only one-half to one-fourth the expo- 
sure time of medium speed films! 








Both are economically priced to serve the quality minded dentists 
who are economy minded too! 


THE MINimaX CO. 5905 N. Clark Street, Chicago 26, Illinois 


Export Sales: The Minimax Exporters, 136 W. 52nd St., New York 19, U.G.A, 























SMALL BUT 
COMPLETE... 


An Ideal Unit For a 
MODULAR ARRANGEMENT 


keke EE EK KK EK OK XK 
IT IS EFFICIENT AND 
TROUBLE-FREE 
ees | 
SLIGHTLY MORE THAN A 


HIGH-SPEED HANDPIECE 
ke KEK KK KK OK OK H 


CENTRAL 


Dental Manufacturing Co. 
640 South Third Street 


Louisville, Kentucky 
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insist on 
Cloverleaf 
PLASTERS 
XX—QUICK SETTING 
IMPRESSION PLASTER 
Extremely fine texture... 
Exceptional accuracy ... 


‘| Precisely controlled 
working properties assure 
uniform performance. 


X-STANDARD SETTING 
* 


Ask for them from your 
dealer's representative 


Guaranteed to satisfy— 
or return for full credit 


Jay E. Healey Co. 


_ 





21 Baldwin St., Newark 2, NW. J. 





BREWSTER ALLOY 


One of the Best 


Brewster Alloy is fast be- 
coming one of the most 


popular of Alloys. 


It is a favorite of many 
Dentists who continue to 
buy it year after year. 


Send for our mail order 
prices—they are easy on 
your pocketbook. 











Brewster Laboratories 


Algonquin, Hl. 
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When longer duration of deep an- Unacaine HC! is the local anesthetic 

esthesia is required . . . in oral poet of choice for high speed operative 

surgery or endodontic work . . . i technique. 

where 2 to 24% hour duration is Onset of anesthesia is very fast — 

needed, the local anesthetic of : Depth of anesthesia is great — 

choice is... ‘ Duration of anesthesia is ideal... 
anesthesia lasts about 1 hour — 
just about right for the average 
case when high speed techniques 
are used! 
Shortly after the patient leaves the 
office, anesthetic symptoms are gone. 
The possibility of long-lasting 
numbness or of tongue biting at 
night are eliminated. 


PRIMACAINE HC! (with epine- Boe, Detailed information on request. 
phrine 1:60,000) produces fast, 
deep anesthesia plus extra duration CHEMICAL MFG. CO. INC. 


and unusual tissue tolerance. 
. BROOKLYN 7. NEW YORK 


TORONTO 5, CANADA 








When economy is a factor, here is a 
rich gold color, non-tarnishing alloy that you can 
use with complete confidence. Like Super-Oralium, 
it has a high Palladium content—providing prop- 
erties and accurate casting characteristics that 
allow it to be used for inlays as well as for partial 
dentures. 

Order a few dwts. of Unicast for trial. We know 
you'll be more than pleased with it. 
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BAKER DENTAL DIVISION 
50 PASSAIC AVENUE © EAST NEWARK, NEW JERSEY 
NEW YORK CHICAGO = LOS ANGELES «SAN FRANCISCO 




























TOOTHMASTER|; — °° 18 


ALL PURPOSE INVESTMENT TEETHING PAINS 
VIBRATOR 








“gives prolonged relief. 


Children and babies do 
not ‘fight’ it. It makes 























¢ Vibration adjusted to obtain max- 
* imum density and eliminate bub- 
¢ bles. Insures accurate castings. 


ENGINEERED for 

e All-purpose dental use 
Heavy duty usage 
Years of trouble-free service 
No jumping or creeping 
Quick cleaning 


Price only $21.50. See your dealer or write saan improved DEXTRAC 
RACINE Complete set, $8.50 


ACD NL COMMER | | aso. volte DEXTRAC CO. ci 








3 SPEEDS my work easier and par- 
calibrated ents happier.’ OVER 15 
. YEARS of professional 
ae pa use. Available at phar- 
Crowns macies in '/, oz. tubes. 
s I d Literat 
end mses tanteeteams 
en SPARTA, NJ. 
Heavy-Fiacks 
on 
Stone Models LIFTS THE GOLD! 
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‘Deitel initumosti....1 


PRESCRIBED for patients’ use 
undergoing periodontal treatment 


A selected rubber-tipped type for each (7% 
indication. This integral part of between- Hays 
visit care inspires om | 
patient confidence 9 Sa 

while restoring 3 | a | 

tissue tone. Most ee 

stubborn cases “ 
respond effectively MASSAGE / 

to its daily use under } 

your professional 

guidance. | 


WRITE FOR 

FREE OFFICE 

DEMONSTRATOR. @ONtnEte)RRAP 
SPECIFY TYPE LIP ACTION 


—s 
gone 


c 


OFFICE DISPENSED 

by thousands of dentists 

and pervodontists with 

, , instructions when a case 

on dy is started. Endorsed by many 
oe members of the American and 
California Academies of Periodontology 


DENTICATOR 


REG. U.S. PAT. OFF. 
sold by dental dealers and druggists everywhere 
Manufactured in U.S.A. by THE DENTICATOR CO., INC., 1068 Mission Street, San Francisco 1, Calif. 
119 


INTERDENTAL 
STIMULATION 








(Gan-Aiden) TOPICAL ANESTHETIC 


Y \\SUPER-CAINE 








e FAST ANESTHETIC ACTION 
e DEEP PENETRATION 
e NO NEEDLE PUNCTURE PAIN 


e NO PAINFUL INSTRUMENTATION 
DURING SCALING OF TEETH 


e REDUCES PATIENT'S FEAR 


3 GAN. AS DER oy 
- Sierueny = 
‘ AMO BAC THRO; TATICM 
Far Use te Be 
y Oke. ivecrey BS 
TAMTAZM LASORATORIS? 
memes re — 
© Super-Caine Oint- 


ment for Pos? 
Extraction Pain. 





® Prevents Dry 











ORDER THRU YOUR DEALER 


ee bees meow te) © ae) on 2 


P.O. Box 208 Preuss Station, Los Angeles 35, Calif. * ®elieves Sore Spots 


Sockets. 
© Promotes Healing. 


® For Use with New 
Dentures. 
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SECURITY BONDS 











ROOT CANAL 


INSTRUMENTS 


lip 


— 

For C.A. box of 6 pc 
$3.00 

Cc. WwW. Z. 


ROOT CANAL KIT 


Consisting of Silver Points, Broaches, Exchange- 

able Rat Tail Files, Spare Files, K. Files, Rasps 

and Reamers. This is a complete combination for 

daily use. In Attractive Plastic Container $6.50 

ABSORB. POINTS extra stiff 

exexfine, exfine, fine, medium, coarse or asstd. 
Per box... $l. 


MEDIDENTA 


1420 Sixth Avenve New York 19, N. Y. 
120 


FLEXIBLE 
OPENERS 
Sizes 1-3 
box of 6 pe. 
$3.60 








~~ Dies and Models 
that are Different 


SUPER-DIE 
Bridge Model Material 


Chip-free-hard surface 
NO expansion—Color Contrast 
widely recommended for 
accurate construction of / y 
INDIRECT METHOD. / 
acarprcatladli sec agivi arate : / 
an exibie impression oferiais 


dies and models by the 
LZ fusin 
Z <7 a 





< og 
Si, ete 
» ee 


This denture patient has completely fooled nearly every dentist 
and layman who has seen this illustration in full color. | 


Your patients will experience the same surprise and relief When 
they are shown-the before and after portraits of this patig 

only one of many case histories in the Trubyte Slide Librg 

Full color 35 mm. slides and 8” x 10” color prints are availe able 


Write for your copy of the Trubyte Slide Library Catalog, 
Dept. A, The Dentists’ Supply Company of N. Y., | 
York, Pennsylvania. 


















A Slew. AMALGAM CARRIER 


4 E 
namo enya | see cco 


With Weracte NON-CLOG 7e/ 


Here—at last—is a scientifically designed amalgam carrier 
that will not clog! 

Amalgam particles will not adhere to the new, efficient nylon 
nozzle . . . thus—zno clogging. 

Interior parts are made of finest grade stainless steel and brass; 
the exterior is chrome plated. 











Made in 2 sizes—#2 Regulor and #21 Large. 
Order through your decoler, 


Manufacturing Corp. 


2911-23 Atlantic Ave., Brooklyn 7, N. Y. 


SHUR GRIP 


stops BELT SLIP 


One Stick of Shur Grip 6 mo. to yr. supply 


REDUCES 
VIBRATION 














ge. "Enduring 


os the Pyramids” STEPS UP SPEED 


AMES —_ 


Crown, Bridge & Inlay Cement 
Gives Unequalled Advantages! 








SAVES TIME AND 
MONEY 


e Noticeably superior toughness 
e Incomparable retention power Order from your 


e Great resistance to shock and stress dealer 
e Freedom from chipping and flaking 
ORDER from your Dental Dealer on our CASNOR 
unconditional money-back GUARANTEE. DENTAL 
Fremont 
The W.V-B. Ames Co. “'G);, | PRODUCTS, CO. 
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Taft, California —(actuai size) 


NEW 
fr 


NEW SAFETY 

New High Energy FR Developer allows 25% 
reduction in exposure time. 

NEW SAFETY 

New High Energy FR Fixer, 25-35% faster, tolerates 
20% carry-over of developer. 

SUPERIOR RESULTS 

Sharp, clear, contrasting radiographs—protected by 
a special antifogging compound. 

NEW ECONOMY 

New High Energy FR Solutions process more film. 
Now Available in New Silver Anniversary Dual or 
Individual Packages containing unbreakable elec- 
tronically sealed, calibrated plastic bottles. 


Distributed by Kerr Manufacturing Company 
6081 12th Street, Detroit, Michigan 


The & Corporation New YORK ¢ CHICAGO © LOS ANGELES 





15c per word, initials 
and figures used each 
counting as one word. 
Plcase send your remit- 
tance with your order. 


WANT ADS 


Restricted to help and 
positions wanted, and 
practices wanted, and 
practices for sale. The 
minimum charge is $6. 





FOR SALE: Modern combination home and 
dental office in mig industrial agricultural 
Indiana community. Office fully equipped, two 
operating rooms, two x-rays, two motor chairs, 
reception room, dark rooms, rest room, labora- 
tories, all air-conditioned. Established twenty 
years. Home and office have automatic oil heat, 
and many unusual features. Details in full to 
interested dentists. Retiring. “KA’’ Oral Hy- 
giene, Pittsburgh, Pa. 


FOR SALE: Reasonable, complete dental 
office; includes Ritter unit, two chairs, Ameri- 
can Cabinets, Weber x-ray, laboratory: rea- 
sonable rent. Dr. Geo. H. Lybarger, 10024 
Carnegie, Cleveland 6, Ohio, ’phone CEdar 
1-0526. 








FOR SALE: Almost complete setup for two- 
chair office with large amount of —: 
Trident Unit with ‘Castle light and Fisher 
x-ray. Good condition and reasonably priced if 
sold at once. Retiring. Central New York. 
“KB” Oral Hygiene, Pittsburgh, Pa. 


FOR SALE: One of the most completely 
equipped and best located dental offices in 
Harrisburg, Pa. Two fully equipped operating 
rooms, reception room, business office, labora- 
tory, dark room and lavatory. “KC” Oral 
Hygiene. Pittsburgh, Pa. 


FOR SALE: Ritter unit, motor chair, G.E. 
X-ray; etc., new in 1957; still like new. Owner 
back in service. Contact Dr. G. Moore, 
Knox, Pa. 


PENNSYLVANIA licensed dentist, hospital 
trained in anesthesia, desires association with 

oral surgeon or busy general practitioner; 

twenty years’ experience in dental anesthesia. 

Can furnish all anesthesia equipment if desired. 
“KD” Oral Hygiene, Pittsburgh, Pa. 


HUNTINGTON PARK, CALIF.—Corner 
location, fully equipped dental office building, 














2478 square feet, type 3 masonry walls with 
basement. Completely air conditioned. Two 
short blocks from main street and transporta- 
tion. Six operating rooms, spacious dental 
laboratory, reception room, business office, etc. 
“KE” Oral Hygiene, Pittsburgh, Pa. 





FOR SALE OR RENT: One of the South 
Jersey’s finest locations; ultra modern office 
and home combination; living quarters, seven 
rooms, two baths; office quarters, four treat- 
ment rooms, consultation room, waiting room 
and two baths. Recreation room on same level. 
“KG” Oral Hygiene, Pittsburgh, Pa. 





FOR LEASE: Orthodontist’s or Oral Sur- 
eon’s suite; new building to be completed in 
Ss 1959. Will have three established 
general dentists. Tenant can design own office 
now. Six other general dentists and three phy- 
sicians immediate area; no orthodontist or 
surgeon. Terrific growth area, excellent po- 
tential. Near schools. University town of Palo 
Alto. Dr. Stewart W. Mitchell, 615 University 
Ave., Palo Alto, Calif., ~phone DA 5-1058. 





HERE IS AN OPPORTUNITY for a top 
flight dentist to practice ideal dentistry in a 
model clinic, to participate in the stimulating 
environment of an ethical group practice, and 
to be free of financial pressures. No investment. 
Starting salary up to ten thousand dollars 
depending upon experiences and skills, plus 
other benefits. Full or part time. Dr. Jay W. 
Friedman, Director, 115 15th Ave., North, 
Seattle, Wn. 


SELLING YOUR PRACTICE? Why not 
also use the classified columns of the Dental 
Students’ Magazine? National circulation over 
15,000 monthly. This includes ag graduates 
of June, 1958. Rates: $3.50 for 50 words or 
less, 10¢ per word additional. Check with order. 
Write Dental Students’ Magazine, P.O. Box 
337, Winnetka, II. 














EASTER SEALS 


HELP CRIPPLED CHILDREN 


1959 











INDIAN HEAD Gol Shank CARBIDE BUR 


Featuring the Bur Head designed for Tungsten Carbide 


* Faster, easier cutting 


* Economy through durability 


UNION BROACH CO., INC. 


Made for... 

e FRICTION GRIP, MINI- 
ATURE and TAPER 
SHANK. 

e LATCH TYPE and HAND 
PIECE 

Write for literature and prices 


80-02 5ist AVENUE, ELMHURST 73, N. Y. 














COURTESY DR. E.E. HAMILTON 


Gly with i 
GOLD FOIL MH 
Can LMC. Cavities 














so little... 


yet 
so 
supreme! 





supreme in service... 


In size, the restoration here is so very little, 

it is really diminutive. Yet in its mastery over 
caries, it was truly supreme. So supreme, it 
saved the tooth and prolonged its usefulness 
for the mighty stretch of 51 years! 


Could such supreme service be matched? 
After 51 years of withstanding the action of 
the fluids of the mouth... of resisting change 
of volume ... of withstanding the stresses 
of mastication and the grinding action 

of occluding teeth, it is still intact and sound 
—still as good as the day it was inserted! 


What but Gold Foil could so outlast even the 
tooth itself? Could any other type of 
restoration have saved the tooth even half as 
long? Clearly Gold Foil is unique and 
unequaled. Clearly there is no better way 

to prevent the recurrence of decay—to keep 
little cavities from getting big! 


To learn more about this wonderful 
material, mail the lower portion of this page 
with your card or letterhead to Morgan, 
Hastings & Co., 2314 Market Street, 
Philadelphia 1, Pa.—Established 1820. 
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WHO'S WHO AND WHERE 














Although we aim for accuracy in this index, 
last-minute changes often alter page numbers 
and positions. 
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7 yon 
e Better psychological effect in the operatory e Designed especially for the dentist whe 
e Allows dentist to work closer to the patient works in a seated position by Merle 
e Available for left-handed dentist Wilson and Associates 
¢ Lower basic position for extractions © New style headrest (no extra charge) 
e Fewer adjustments e Will adapt to any chair base — old or new 
¢ Greater freedom of movement around e Colors to complement your equipment in 
the chair beige, green, coral and blue 





WRITE TODAY FOR FREE LITERATURE 





Name 

Price: $595.00 less $100.00 ot tise PRs ate 
trade-in allowance for old Address 

upper structure. 

City ao State 














JOS. DANSEREAU 
DENTAL DISTRIBUTING CO., INC. 


9630 E. Beverly Road © Pico, Calif. 
Phone: OXford 5-7768 
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FIG. C 


Occlusal rests supply a substantial portion of the support required 
for the clasp type of partial denture. They must resist the heavy 
masticatory load and yet maintain the correct clasp-to-tooth rela- 
tionship. Sometimes no rest seat is prepared in the abutment 
tooth, leaving only room enough for a thin rest which soon 
breaks (Fig. A). 


The rest preparation in the abutment tooth should be definite 
but not box-shaped as in Fig. B. A sharp angle at the marginal 
ridge produces a corresponding angle in the casting that may 
cause fracture. 


The ideal rest preparation (Fig. C) is spoon-shaped with its floor 
at right angles to the long axis of the tooth. Bucco-lingually its 
width is about one-half the distance between the buccal and 
lingual line angles of the surface involved. Sharp angles are 
smoothed and the prepared enamel surface is carefully polished. 








(Prepared under the direction of 
competent dental authority.) 
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THE J Mt. NEY COMPANY 
HARTFORD, CONNECTICUT 
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THESE DENTURES PASS THE “ASSOCIATION TEST” 


WHEN DENTURES ARE “POLIDENT CLEAN” 
THEY REFLECT MORE CREDIT UPON YOUR SKILL 


PoLIDENT offers the easy, safe way to keep 
dentures clean, fresh, sparkling‘. . free of stains, 
scratches, odor. Just soak-rinse-wear. No harsh 
scrubbing to damage lustrous surfaces or delicate 
features; POLIDENT floats away debris, removes 
stains—within 5 minutes. 


Recommended by more dentists than any other cleanser 


[Poupent, 


M 


For office supply of free samples, write— 


BLOCK DRUG COMPANY, INC. 
105 Academy Street «+ JERSEY CITY 2, N.J. 





SS 


BUFFERIN. 
BEFOREHAND 


makes them better patients 


When you recommend BUFFERIN 
before office visits, you and your 
patients both benefit. The “prophy- 
lactic” blood salicylate levels thus 
obtained will help assure patient 
comfort during routine procedures. 
The result is better cooperation to 
save your chair time. 


Before cavity preparation or be- 
fore and after extraction, the mild 
analgesic effect of BUFFERIN is often 
all that is needed to relax the pa- 
tient. Besides acting twice as fast 


BUFFERIN—ANOTHER 


as aspirin, BUFFERIN provides pro- 
longed protection yet is better tol- 
erated than aspirin. BUFFERIN is 
thus especially beneficial for the re- 
lief of toothache. 


Recommend beforehand use of 
BUFFERIN to your patients today. 
Suggest a dosage of two 5 gr. tablets 
before leaving home for your office 
and see the difference it will make. 
Each sodium-free BUFFERIN tablet contains acetyl- 


salicylic acid, 5 grains, and the antacids magne- 
sium carbonate and aluminum glycinate. 


NE PRODUCT OF BRISTOL-MYERS 








